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Helps expand tire sales potential 








Amazing New 8 W<¥ development 
will revolutionize aircraft navigation 


Gives position of aircraft instantly, automatically, 
and with accuracy never before attained. 


TACAN (tactical air navigation) provides both distance and 
bearing information in a “single * ‘package” about the size of 
an ordinary shoe kit. This has never been done before! 


By integration of functions, and miniaturization into one 
small unit, TACAN represents a giant stride in aircraft naviga- 
tion equipment. Add extreme accuracy, and adaptability to 
varying installation conditions such as on shipboard or for 
mobile land equipment, and you know why TACAN is described 
by military and civil aviation officials as one of the most sig- 
nificant advances in many years. 


TACAN is the result of a series of development programs 
sponsored by the U.S. Navy and the U.S. Air Force at Federal 
Telecommunication Laboratories, a division of ITaT. It is an- 
other of the outstanding [T&T research and engineering “firsts,” 
and major contributions to safer, more dependable flying. 


A light, simple, comprehensive TACAN airborne unit 
can be made available for private flying. 
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A sad story this one—about the 
farmer who was growing rich thanks 
to that unusually gifted goose who 
presented him:with an egg of pure 
gold every day. Every day that is, 
until the farmer decided to get rich 
faster, carved up his goose to get at 
the gold—and of course, found 
nothing at all. 


‘Ze A silly way to lose a fortune, 
you'll agree, but we see much the same 
thing all the time in our business. 


A man comes into the office—a spec- 
ulator who wants to do some trading 
in stocks or commodities. And that’s 
all right because he can afford it, and 
knows how it’s done. So on the basis 
of pretty careful study he decides what 
he wants to buy and gives us an order. 


As it turns out, he makes a good 
choice, really hits it, and on paper his 
profits pile up. Up, in fact, to a point 
where he should really think of selling. 
But he doesn’t. He’s grown greedy 
now, wants every penny he can get. 


Well, you can guess the rest of his story. 
Prices fall, but his hopes don’t. He 
hangs on and on as his profits dwindle 
and he finally winds up with a loss. 
Moral? A golden egg, even a little 
one, is better than a gone goose. 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 

















A LOOK INTO THE FUTURE—The hollow tube, held by a Bell Telephone Laboratories engineer, is an experiment 


Waveguide for telephone service and television. It’s not as large as it looks here. (Actually, only two inches in diameter.) 
Some day it may be no thicker than a fountain pen. 


The NEW LOOK in Telephone and Television Transmission 


THE NEW WAVEGUIDE is constructed of thin cop- 
per wire, tightly coiled. It is flexible, can operate 
at high frequencies, and channel radio waves 
any way that it ts bent. 


There’s many a new thing in the 
telephone business these days and 
many more interesting developments 
coming along. 


One of these developments is a 
new and different medium for trans- 
mitting telephone conversations and 
television programs over long dis- 
tances, announced recently by Bell 
Laboratories. It’s the long distance 
Waveguide. 


Recent experiments indicate that 
it may some day carry tens of thou- 
sands of cross-country telephone con- 
versations and hundreds of television 
programs at one tinte—and thus sup- 
plement coaxial cable and radio relay. 


Waveguides have been used for 
some time but for short distances 
only. What makes the Bell System’s 
new Waveguide so important is that 
it is practical for long distances. 


It can operate at extraordinarily 
high frequencies with small loss in 
reception. And though solid metal 
pipe may continue to be used in 
straight sections, this completely new 
Waveguide, being flexible, will be 
able to carry signals around curves. 


It is another example of looking 
ahead in the telephone business and 
the never-ending progress in provid- 
ing better service for more and 
more people. 


BELL TELEPHONE SYSTEM 















Earnings Headed Up— 
What of the Market? 


Corporate earnings are usually the most significant 
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S | necott Copper Corporation were 
up sharply for the first quarter. '] =: 
The company, the largest do- 
mestie copper producer, said it 
expects capacity operations for 
the rest of 1955. 

Charles R. Cox, president, re- 
ported at the annual ing 
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single factor affecting stock prices. However, the 


record shows some instances of divergent trends 


Wwe few clear-cut exceptions 
other than the railroad equip- 
ment industry, corporate earnings 
during the first quarter of 1955 show- 
ed significant gains over the levels 
recorded a year earlier. In some in- 
stances, the improvement was quite 
striking. This was especially true of 
the cyclical groups and a few others 
which were harder hit than average 
last year, such as the coal, steel, rail- 
road, farm implement, auto accessory 
and textile industries. In addition, the 
automobile, non-ferrous metal, radio 
and television, tire and chemical 
groups have given excellent perform- 
ances recently. 

The second quarter is now nearly 
half over and business is still boom- 
ing. Various indicators of prospective 
future conditions, including construc- 
tion contracts and new orders re- 
ceived by manufacturers, give prom- 
ise that this happy condition will con- 
tinue. Since corporate earnings re- 
mained mediocre through the third 
quarter of 1954, comparisons are al- 
most certain to remain favorable for 
some months to come, even granting 
the probability of a greater-than-sea- 
sonal summer letdown in the automo- 
bile industry, with or without a strike. 
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The high level of activity in the 
latter group, and in construction, still 
represents a considerable share of total 
business, but the boom is no longer 
so dependent on these two groups as 
it was a few months ago. Many others 
are now sharing more fully in the 
business recovery movement. This in- 
cludes the whole broad range of con- 
sumers’ goods lines, plus most of 
those making capital goods. And 
even if the housing boom should sub- 
side due to a shortage of buyers or 
mortgage money, other branches of 
the construction industry would con- 
tinue at a high level—particularly in- 
dustrial and commercial building, 
utility plant, schools and highways. 


Production Level Up 


Inventories have shown hardly any 
gain as business recovery has pro- 
gressed, and it is still much too early 
for other serious maladjustments to 
have crept into the business structure. 
Thus, the level of production should 
remain well above year-earlier levels, 
and this should enable earnings and 
dividends to do the same. Rising 
trends in these two factors would nor- 
mally call for a continued advance in 
equity quotations. 
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There are two conditions under 
which this would probably not be the 
case. One is apparently not in pros- 
pect for some time to come; it will 
arise when the uptrend in earnings is 
within six months or so of reaching 
its peak, since stock prices normally 
discount a downturn in profits well 
in advance. The other condition also 
appears to lie in the future, though 
it could be attained sooner than a 
drop in earnings. It would be signal- 
ized by a rise in share prices to lev- 
els which would be over-optimistic 
even in relation to the higher earn- 
ings and dividends anticipated for 
the future. 

There have been a few examples 
in the past of declines in stock quo- 
tations occurring at the same time 
that corporations were earning more 
money and paying larger dividends. 
Invariably, these declines have started 
from levels which could not be justi- 
fied statistically. During the three 
years from late 1938 to late 1941, 
earnings on industrial issues nearly 
doubled and dividend payments also 
showed a substantial advance. But 
stock prices fell more than 30 per 
cent. The explanation for this is 

Please turn to page 29 
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Better Times for Movie Makers 


The industry at last appears to be overcoming competi- 


tion of other amusement media, principally television. 


Improved quality of film fare has helped considerably 


otion picture going today is no 
longer so much a habit as it is 
a change or possibly an escape from 
family circle TV. The movies and 
television continue to compete, of 
course, but the customer has a choice 
between programs at home and on 
Main Street, or at the drive-in thea- 
ters which have been doing quite well 
during the last few years. Back in 
1948 there were only about 800 drive- 
ins, but this number increased to 
more than 4,100 by the end of 1954 
and a 4,500 total is expected by mid- 
1955. Gross receipts from this source 
now make up about 25 per cent of the 
national total. None of the big theater 
companies has yet entered this field 
on a large scale, although they still 
may do so. 

Other than the swing to drive-ins, 
the producers have benefited the most 
from fewer but better pictures. In 
1953, Twentieth Century-Fox  re- 
leased 32 of its own pictures for a re- 
turn of about $8 million in operating 
income ; last year it released 16 Cine- 
maScope films but revenues were 
twice as large. The great success of 
The Robe and the growing number 
of theaters equipped to run Cinema- 
Scope films were factors in this im- 
proved showing. This year’s Cinema- 
Scope schedule is considerably larger, 
and in addition, Twentieth-Century 
has just started to produce 39 half- 
hour films for Columbia Broadcasting 


The Motion Picture and Theater Companies 


Years 
Company ended: 
ee BS go i vksccsvesoecad June 30 


Amer. Broadcasting-Paramount. Dec. 31 
Columbia Pictures ............ June 30 
Sg Perry rere, Aug. 31 


National Theatres ............ Sept. 30 
Paramount Pictures ........... Dec. 31 
PD SE vec ewes scves Dec. 31 
Republic Pictures ............. Oct. 31 
Stanley Warmer .............. Aug. 31 
ANNI RRNNO = ao Siig xin. Fins Wie’ Ge Dec. 31 
Twentieth Century-Fox ....... Dec. 31 
Universal Pictures ............ Oct. 31 
Warner Bros. Pictures......... Aug.- 31 





*Paid or declared to May 11. 
capital gains. D—Deficit. 


4 


a—Six months. 
N.A.—Not available. 








Motion Picture Herald 


System TV. This brings the entire 
matter to a complete circle—the mo- 
tion picture makers are sure to benefit 
whether the TV owner looks and 
listens at home or at a first-run 
theater. 

The current interest in TV film 
production is based on the fact that 
the broadcasting stations are devot- 
ing more time to motion picture pro- 
grams. The movie companies partici- 
pate in this by selling some of their 
used product, as witness a recent sale 
by Paramount Pictures of 35 old 
movies for $1 million for TV _ use. 
But it’s the new films which will keep 
the studios busy. Columbia Pictures, 
which has been making TV film for 
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three years, is doubling production 
this year. Warner Brothers Pictures 
has a new subsidiary which will turn 
out half-hour film dramas and hour. 





long spectaculars for TV. Twentieth ffirst 
Century-Fox is already on the way,fjrun 
But two other big producers, Metro- 50 : 
Goldwyn-Mayer (Loew’s subsidiary) Hof | 
and Paramount Pictures have an-{§whi 
nounced no plans for special TV —iwee 


films as yet. mill 

One advantage of TV film for thei / 
broadcasters is that the talent costs 
are much less than for a live show 
because the film is circulated in more 
markets. The distributors can get 
premium prices for a first run of the 
better pictures—as high as $10,000 in 
New York—but thereafter there can 
be any number of re-runs at lower 
rates. The industry consensus is that 
there will be a lot more dollars from 
this source as time goes on. 

In the motion picture field proper, 
the latest phase of the battle o 
the screen dimensions has _ brought 
out Paramount‘s VistaVision, which 
made its bow in New York with the 
opening of Strategic Air Command 
April 20. “Time and progress have 
confirmed our enthusiasm for Viste 
Vision as offering outstanding clar- 
ity, definition, depth of focus, an 
compatibility with existing equip- 
ment,” President Balaban stated in 
his annual report. “Today, all our 
pictures are being produced in this 
process.” CinemaScope, introduced 
by Twentieth Century-Fox in Sep 
tember 1953, has since been adopted 
by every major studio except Para- 
mount, and Republic Pictures which 
has continued to make its pictures as 
before. Interest in 3-D films, meanr- 
while, has just about disappeared. 

Good pictures, successfully compet- 
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-~Revenues—, 7————Earned Per Share———\, 7——— Dividends, 

(Millions) c—Annual—, -——Interim——, Indi- Recent 

1953 1954 1953 1954 1954 1955 1954 *1955 cated Price Yield 
$10.0 $11.3 $0.48 $0.46 $0.21 a$0.15 oO. tie... & » 
172.2 188.8 x1.01 x1.06 b0.23 b0.45 $1.00 $0.25 $1.00 28 3.5% 
60.3 80.2 0.99 4.41 3.12 4.37 s1.25 s0.50 1.550 32 4.7 
177.6 183.1 0.85 1.28 e0.62 e0.64 0.90 0.25 100 21 4.8 

61.4 61.9 0.91 1.03 b0.24 b0.20 0.47% 0.25 0.50 10 5.0 
112.1 108.3 3.06 4.10 _ ae 2.00 0.50 2.00 41 48 

34.1 32.6 D0.08 0.26 b0.13  b0.17 None Gee sss 8 va 

Ha we 0.15 0.22 b0.08 b0.15 None (s) aid 8 ois 
N.A. 66.2 D0.17 0.80 a0.50 a0.73 0.95 0.50 1.00 20 50 fev 
N.A. N.A 0.29 0.32 ian ae 0.15 None 0.15 4 3.7 v} 
113.8 115.7 1.65 3.04 ios iss 1.60 0.40 160 28 57 F 
70.5 77.9 235. 358 b0.71 b1.08 1.25 025 125- 2 435 a 
N.A. 70.1 1.18 1.61 b0.31 b0.49 1.20 0.60 1.20 19 63 fm: 
b—Three months. s—Paid stock. c—-Nine months. e-—28 weeks ended March 17. x—Excluding ha 
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ing with television, reversed the 
‘onfadownward trend of motion picture at- 
resfatendance last year when 49 million 
imfaseats were sold weekly compared 
ar-fawith 46 million in 1953. During the 
othfefirst quarter of 1955, attendance was 
ay, running at a weekly rate of around 
ro- (50 million, and the increased number 
'y) fof drive-in theatres, the season for 
un-#which is just beginning, could lift the 
[Vfweekly average for the year to 55 
million. 

the fe Although theatre revenues will ex- 
Sts 

ow 

ore 
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ceed 1954’s $1.2 billion this year pos- 
sibly by eight or ten per cent, in- 
creased film rentals and other operat- 
ing costs will restrict amounts car- 
ried down to the theatre operator’s 
net. The film producers, on the other 
hand, have the prospect of further 
augmenting last year’s gains and 
there even seems some prospect of 
increased dividends by such compa- 
nies as Columbia, Paramount and 
Twentieth Century, whose collective 
earnings last year were more than 


In good times and bad, Life Savers has been able 


hat to maintain earnings on an upward trend, while at 


om 


the same time stockholders have shared very well 


er, 


ot t uite often when a new president 
gh is elected, big changes in policy 
ich Hand products are forecast. But when 
the Mormer executive vice-president and 
mi Pereasurer Edward J. Jordan was 
AV Bhamed president of Life Savers Cor- 
* poration on May 2, there were no 
uch expectations. He will follow 
ight along in the steps of the present 
hairman of the Executive Committee 
Edward J. Noble and chairman of 
he Board Robert P. Noble. In fact, 
all the new president, directors and 
ep: hareholders want is more of the 
tedmp2ine good financial reports that have 
ra- geen turned out in the past. 
ich The reason is obvious. The com- 
; asfpany is and has been doing fine. Last 
an-fyear was the eighth consecutive year 
in which sales increased from the 
et-Mpreceding year. Earnings were up 
for the third straight year. In the 
first quarter of 1955 domestic sales 
vere twelve per cent ahead of last 
ear, profits 26 per cent. Stockhold- 
ers have no gripes, for the company 
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Yield 

, Bays out about 70 per cent of its 
Sh Mearnings in dividends. The 42-year- 
4 old company is virtually depression 
Q proof, turned in earnings of $1.26 a 
8 fshare in 1932. 


Such a record is racked up by an 
ever-growing volume. People like 
vhat the company makes and can 
easily afford to buy it. Life Savers 
manufactures mint and fruit flavored 
ding Jhard candy which is sold mostly in a 
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five-cent roll package. The company 
makes about 80 per cent of all candy 
sold in this form in the U. S. A 
Canadian subsidiary operates under 
the same trade-name. Another whol- 
ly-owned subsidiary is Pine Bros., 
Inc., acquired in the ’thirties, which 
makes glycerine type cough drops. 
The nationally known candy is be- 
ing made abroad, too. In 1949, man- 
ufacture of Life Savers started in 
Mexico under the name Salvavidas, 
in 1951 in Venezuela and Italy and 
in Brazil in 1952. Including Canada, 
foreign business today accounts for 
about 20 per cent of all boxes of Life 
Savers sold. This business is of 
necessity growing. With high duties 





Life Savers Corporation 


Earned 
Sales Per *Divi- 

Year (Millions) Share dends —Price Range 
1943.. $9.2 $1.74 $1.15 20%—15 
1944.. 11.7. 181 1.30 243%4—19% 
1945.. 10.0 180 1.30 36 —23% 
1946.. 84 282 1.85 3754—28% 
1947.. 12.3 3.84 2.80 4054.—29% 
1948... 13.1 3.68 2.50 38%—31% 
1949 15.1 2.95 2.20 373%4—34% 
1950.. 16.5 3.87 2.70 38 —30% 
1951.. 175 291 2.20 39 —33% 
1952.. 18.4 3.06 2.20 38 —35%4 
1953... 18.5 3.19 2.20 39%4—34% 
1954.. 198 388 2.60 48 —36% 
Three months ended March 31: 

1954.. N.R. $0.67 oth —aceedeaeien 
1955.. N.R. 0.83 $0.80 a5l1 —45%4 





*Has paid dividends every year since 1922. 
a—Through May 11. N.R.—Not reported. 





double common share payments to 
stockholders. 

Although not a near-term dividend 
increase prospect, Loew’s appears 
reasonably priced on the basis of in- 
dicated earning power. And in the 
longer range picture is the possibility 
of the company’s sale or rental of its 
immense film library (already com- 
pletely written off) for TV use, as 
well as distribution of its theatre 
properties to common shareholders. 

THE END 


. Five Per Cent—Plus Steady Growth 


and import restrictions, Life Savers 
is better off manufacturing its candy 
in the country in which it is sold. 
Thus within the next two or three 
months a new plant will be opened in 
South Africa, and a license has been 
applied for in England. 

Although it has been expanding its 
markets, Life Savers says it has no 
intention of broadening its line of 
candy. Other confectionery makers 
are squeezed by fluctuating cocoa 
costs which have wreaked havoc with 
profit margins. Chocolate candy mak- 
ers have raised prices, cut the size of 
their bar candy, used chocolate sub- 
stitutes and reduced the amount of 
cocoa used. Life Savers has no such 
problem. Its candy is exactly the 
same size it was in 1939 and sells for 
the same price. The increased cost 
of sugar naturally affects the com- 
pany but even so its profit margins 
average almost twice that of big 
chocolate maker Hershey. This is 
largely because of the tremendous in- 
crease in unit volume. The company 
did try producing a chocolate bar 
(Scoop) but went out of the field a 
few years ago. Its main business is 
mint flavored hard candy and about 
the only new innovation are the fruit 
flavored candies which were first 
made in 1925. 

All in all, Life Savers is in a good 
spot. It is a growing company. At 
its current price of 50 the stock yields 
5.2 per cent which is a good rate of 
return in this market. Dividends 
have been paid every year since 1922. 
The stock has particular appeal for 
those interested in a defensive situa- 
tion. 
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Records Ahead for Tire Makers 


Record number of vehicles on the roads and high level 


of current auto production increase demand for tires. 


Diversification into non-tire 


WwW very few exceptions, tire 
producers suffered moderate 
declines in sales and earnings last 
year. Replacement demand for pas- 
senger car tires showed a modest gain 
after a static performance in 1953, 
and exports (a very small portion of 
the total market) were higher for all 
types of tires and tubes. But in ull 
other respects, demand for the com- 
panies’ major products showed de- 
clines. 

In the original equipment section, 
passenger car tire sales dipped from 
33.1 million to 29.7 million, while 
shipments of truck, bus and off-road 
tires fell from 4.8 million to less than 
3.6 million. Tractor and implement 
tire demand was also down. Except 
for passenger car casings, even re- 
placement shipments showed a de- 
cline. Total shipments amounted to 
93.5 million tires against 98.5 million 
for 1953 and a 1950 peak of 104.9 
million, 

There was an even sharper dip in 
tube sales, primarily because of a 
pronounced shift to tubeless tires in 
the original equipment passenger car 
market. In this category, tube ship- 
ments have approximated unit tire 
sales in previous years, as might be 
expected, but in 1954 tubes fell 8.2 
million short of tires. This develop- 
ment began in the third quarter; it 
is estimated that by December some 
95 per cent of all tires shipped to 
passenger automobile manufacturers 
were the tubeless variety. Obviously, 
the trend will be extended much 
further in 1955 than it went for the 


lines also boosts sales 





General Tire 


full year 1954. This does not rep- 
resent any loss in the sales potential 
of the rubber companies, however, 
since tubeless tires are more expen- 
sive than the conventional variety. 

In all other respects than tube ship- 
ments, the current year promises to 
show large gains. There will be over 
60 million vehicles on the roads this 
year, nearly double the number in 
use only a decade ago. Despite the 
improving quality and consequent 
longer life of today’s tires, this nec- 
essarily means a high level—probably 
a record level, except for the abnor- 
mal years 1946 and 1947—of replace- 
ment demand. And with passenger 
car output surpassing previous peaks, 
original equipment needs are also ex- 
ceptionally high. 

An important factor in the declin- 
ing original equipment demand for 
truck and bus tires last year was 


the 73 per cent decrease in defense 
orders, This drop will not be made 
up in 1955; on the other hand, neither 
will it be repeated. And sale of tires 
to truck and bus producers constitutes 
only a small part of the total market: 
less than 3.9 per cent of total unit 
shipments last year. 

One important new development 
affecting rubber manufacturers is the 
recent sale to private companies of 
24 of the 27 synthetic rubber plants 
formerly owned by the Federal Goy- 
ernment, Most of the purchasers 
were large oil or tire enterprises ; all 
four of the leading tire producers are 
well represented. The amount of earn- 
ing power which may be derived 
from these investments over the me- 
dium term future, after amortization, 
is problematical, but it is now be- 
lieved that estimates made early last 
year were unduly pessimistic. 

For one thing, the price of natural 
rubber has risen substantially within 
the past year. The spot price at New 
York fell slightly below 20 cents a 
pound early in 1954, the lowest quo- 
tation since before the Korean War 
started. Within a year it had risen to 
38 cents, and is still 3114 cents, well 
above the price of synthetic. This 
disparity will increase demand for the 
latter and may eventually lead to a 
higher price than the current 23 cents. 

Sharply higher levels of produc- 
tion and shipments, combined with 
price increases, enabled all tire pro- 
ducers to show decided improvement 
in sales and earnings during the first 
quarter. Although automobile produc- 
tion is not expected to continue its 
recent fast pace, the effects of a slow- 
down during the third quarter would 
be offset for tire companies by the 
fact that replacement demand 1s 
highest in the summer months. Over 
the longer term, earnings will also 
benefit from the increasing emphasis 
being placed on mechanical rubber 


Leading Tire and Rubber Companies 








Sales (Millions) ae. Earned Per Share————. 
Years o—Annual—, -—3 Months—, -——Annual—, -—Three Months-—, 7 Dividends—~ Recent 

Company Ended 1953 1954 1954 1955 1953 1954 1954 1955 1954 *1955 Price Yield 
Dayton Rubber .......... Oct. 31 $57.9 $55.9 a$20.2 a$24.5 $2.57 $1.81 a$0.31 a$1.26 $1.25 $0.50 20 4.9% 
i Oct. 31 1,029.4 916.0 2182 247.8 5.88 5.02 bas... i) 1.87% 1.00 61. 43 
eer Nov. 30 205.4 217.0 44.1 63.6 491 3.18 1.46 1.62 2.00 0.50 S? 3.5 
GeoGtich «Bh. P.)......... Dec. 31 674.6 630.7 152.0 178.6 4.08 4.40 ifs 42 1.60 0.45 or a7 
Goodyear Tire ........... Dec. 31 ~=1,210.5 1,090.1 273.3 333.3 5.14 5.04 1.30 §©1.32 162% 1.00 60 34 
BE GE bc kb ka Sicuccc Oct. 31 46.3 39.4 9.0 9.9 2.00 1.66 0.31 0.37 1.33% 0.55 Zz. $5 
Seiberling Rubber ........ Dec. 31 40.4 35.7 7.6 10.1 2.11 0.02 D0.26 = 0.21 0.30 None 11... 
ee hr Pe 8 ke sine Dec. 31 839.8 782.5 190.5 225.4 5.19 4.29 1.18 1.63 2.00 0.50 46 4.4 


*Paid or declared to May 11. a—Five months ended March 31. D—Deficit. 
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goods, foam rubber, chemicals and 
other non-tire activities, which in 
general afford larger profit margins 
than does tire production. 

The prospect of further increases 
in replacement demand for tires, the 
growing diversification of income 
sources and the diminishing vulner- 
ability to the effects of wide swings 
in the price of natural rubber have 
all improved the investment position 


of tire equities. Despite substantial 
price advances over the past twenty 
months, the shares are not extrava- 
gantly valued in relation to earnings, 
although yields are small. Firestone 
and Goodrich rank somewhat above 
the others in quality, but Goodyear 
and U. S. Rubber are of sound grade 
and have not been so thoroughly ex- 
ploited marketwise as have the shares 
of the other two leaders. THE END 


New Phase for Alleghany Corp. 


Holding company is making progress toward clearing 


preferred arrears and end of Missouri-Pacific reorganiza- 


tion is in sight. 


lleghany Corporation, the $89 
A million holding company con- 
trolled by the Robert R. Young in- 
terests, has made considerable prog- 
ress in placing its financial affairs in 
order over the past 23 years. In 1937, 
when the Young-Kirby group took 
control, Alleghany had $80 million of 
debt, several classes of preferred 
stock, and the common stock was 
“under water” (ie., had no asset 
value) many millions of dollars. 

By taking such steps as buying in 
senior securities at a discount and 
making a number of exchange offers 
to cut down preferred arrears, the 
Young interests have—with the aid 
of a rise in the stock market—been 
able to improve the position of Alle- 
ghany’s security issues substantially. 
Particularly noteworthy is the sharp 
jump in the break-up value of Alle- 
ghany common from 36 cents at the 
beginning of 1954 to $7.21 at the end 
ot the year. “Much of this increase,” 
explains Alleghany, ‘“‘accrued from 
your company’s investment in the 
stock of Investors Diversified Ser- 
vices which opened the year at a 
price of $1044 per share and after a 
five-for-one split closed at $72 per 
share,” 

As of April 30, Alleghany common 
had a net asset value of $8.68 per 
share, a figure which would be in- 
creased to $12.57 if the entire issue 
of $5.50 Series A preferred were to 
be turned in pursuant to the com- 
pany’s latest exchange offer; if the 
100,000 share minimum which Alle- 
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But other legal hassles are pending 


ghany has set as a minimum to make 
the offer effective is received the 
common asset value would be $11.52. 
The company has indicated that the 
minimum figure will be exceeded so 
that the offer—which calls for the ex- 
change of ten shares of new 6 per 
cent convertible preferred for each 
share of $5.50 Series A preferred plus 
arrears—will become effective. This 
will mean eliminations of back divi- 
dends on the A preferred turned in 
and should thus pave the way for 
eventual payments on the common 
which has never received a dividend. 

Many Alleghany holdings were 
disposed of last year (including stock 
in its controlled subsidiary, Pittston 
Company) and the year closed with 
funds invested principally in _three 
situations—New York Central, Mis- 
souri Pacific, and Investors Diversi- 
fied Services. Alleghany sold part of 
the last-named issue in 1954 to take 
advantage of a tax loss expiring at 
the end of the year and is also ex- 
changing I.D.S. voting common stock 
for non-voting stock in order to pass 
control of I.D.S. to the Murchison 
Brothers, However, the company re- 
tains a substantial stake in Investors 
Diversified Services, which continues 
to represent one of its largest hold- 
‘ings. 

The largest Alleghany holding is in 
the New York Central Railroad, 
which it now controls. Giving effect 
to the exercise of options to purchase 
Central common, Alleghany at the 
end of April had total direct holdings 





of 657,000 shares of New York Cen- 
tral common plus ownership of 165,- 
000 additional shares held in joint 
ventures. Alleghany, however, .has 
voting rights to 97,000 Central shares, 
representing about 15 per cent of the 
road’s outstanding stock. 

While the Missouri Pacific Rail- 
road, last of the major rail systems 
to emerge from bankruptcy, has still 
to complete its reorganization, the 
chances for consummation of the 
Agreed System Plan for the MOP 
now appear good. This plan, which 
recognizes the road’s common stock 
for the first time, is supported by 
major creditors and stockholders and 
has been approved by the ICC; it 
now awaits approval by the U. S. 
District Court and, barring unfore- 
seen difficulties, might be concluded 
by the end of this year. Under the 
present MOP plan, Alleghany would 
receive 19,800 shares of new Mis- 
souri Pacific Class B voting stock in 
exchange for its 396,000 shares of 
old MOP common. Control of the 
Missouri Pacific system, however, 
would pass to holders of the road’s 
old preferred who would receive new 
Class A common of the reorganized 
system. 


Uncertainties Entail Risks 


Still to be decided is the question 
of whether Alleghany is a railroad 
holding company or an investment 
company. Although the Interstate 
Commerce Commission recently ruled 
that Alleghany is still subject to its 
jurisdiction as a rail holding com- 
pany, the SEC contends that the com- 
pany’s activities are primarily those 
of the ordinary closed-end investment 
company, and therefore the firm 
should be made subject to the stricter 
SEC rules. Other uncertainties exist 
as a result of numerous law suits 
filed by various groups against the 
Young interests, and recently a dissi- 
dent group has indicated that it will 
seek to elect four directors to the 
Alleghany board. 

Alleghany common stock, selling 
around 8, now appears to be in the 
strongest position it has enjoyed for 
many years. Nevertheless, this highly 
speculative, leveraged issue is unlike- 
ly to enter the dividend-paying class 
for some time to come, and should be 
held only by those prepared to assume 
sizable risks. 
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News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


American Cyanamid Be 

Steck, now at 51, is an attractive 
commitment for long-term growth. 
(Pays $2 annually.) With sales up 
13.6 per cent over the year-earlier 
level, earnings for the initial three 
months of 1955 increased to $1.02 a 
share, from 87 cents. The improve- 
ment in demand is expected to con- 
tinue over the near term and full-year 
results should compare favorably with 
last year’s $2.95 a share, despite high- 
er selling costs and larger deprecia- 
tion charges. Construction has begun 
on a new methylstyrene plant which 
will place Cyanamid in the field of 
thermoplastics. 


American Viscose Ste 

Shares constitute a businessman’s 
investment; recent price 47. (Pays 
$2 annually.) Sales for the first quar- 
ter rose 30 per cent due to increased 
demand for rayon, acetate and tire 
yarns as well as higher average sell- 
ing prices. Despite an expanded capi- 
talization, earnings of $1.39 per com- 
mon share more than trebled the 
comparable 1954 showing, reflecting 
operating economies. Earnings for the 
full year are expected to at least dou- 
ble the $2.30 per common share re- 
ported for 1954 and an increase in the 
50 cents quarterly dividend is possi- 
ble the $2.30 per common share re- 
product development and income 
from joint ventures should enhance 
growth prospects. 


Associates Investment B 

Shares are of investment quality 
and have growth prospects. Now at 
58; yields 3.5% on the $2 annual 
dividend. Gross receivables acquired 
for the first quarter of 1955 rose 45 
per cent above volume for the com- 
parable 1954 period, reflecting record 
automobile output and favorable con- 
sumer acceptance of 1955 models. 
Gross receivables outstanding at 
March 31, 1955 were 18 per cent 
above the amount of a year earlier. 


Earnings advanced nine per cent for 
the quarter to $1.31 per common 
share. Prospects for the full year are 
excellent in view of the high level of 
deferred income, large amount of re- 
ceivables outstanding and favorable 
outlook for the company’s insurance 
business, which accounted for 35 per 
cent of 1954 net. Associates has had 
one of the best sales and earnings rec- 
ords in its field. 
Blaw-Knox C+ 
Shares, now at 26, are cyclical but 
have longer-term promise. (Paid 
$1.20 in 1954; paid or declared 60c 
in 1955, plus 114% stock.) Directors 
have decided to spread company’s 
plant improvement program over sev- 
eral years. Included will be an in- 
tegration of some product lines, 
modernization of obsolete facilities 
and reshaping of marketing practices. 
Part of a sales decline from $26 mil- 
lion in the 1954 first quarter to $18.5 
million in the like 1955 period can 
be traced to completion of large de- 
fense contracts late last year, plus 
intense competition and price-cutting. 
Net per share slipped to only 9 cents 
vs. 75 cents a year earlier but new 
commercial orders booked in March 
were the highest for any month since 
1953 and the improvement continued 
into April. 


Coca-Cola A 

Shares of high investment quality. 
At 122 yield is 4.1% based on $5 an- 
nual dividend rate. Earnings for 1954 
declined for the fifth consecutive year 
to $6.08 per share compared with 
$6.60 a year earlier, reflecting rising 
raw material prices and transporta- 
tion costs and the company’s refusal 


to change its pricing policy. The com- ' 


pany has recently introduced two new 
bottle sizes (10-ounce and 28-ounce) 
which have already resulted in in- 
creased sales volume. Earnings for 
the first quarter of 1955 rose from 
88 to 96 cents per share. The basic 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 
policy outlined each week on the Market Outlook page. 











up-trend in population growth and 
increased per capita consumption of 
carbonated beverages should affect 
sales favorably over the longer term, 
Price increase would appear justified 
and necessary to bring profit margins 
and earnings in line with those of 
their competitors under current con- 
ditions. 









































Columbian Carbon B+ 

Stock has some growth character. 
istics, and at recent price of 50 re- 
turns 4% on the $2 annual dividend. 
Net profits for this year’s initial 
quarter equaled $1.03 a share, con- 
pared with 80 cents in the cor- 
responding period of 1954, as sales 
rose 11.2 per cent. The improvement 
reflected stronger demand for carbon 
black and expanded oil and natural 
gas operations. By June 30, Colum- 
bian expects to acquire the facilities 
used by Binney & Smith, its former 
sales agents. The move is expected to 
increase volume by placing sales un- 
der direct company responsibility and § 
to benefit earnings by the elimination § 
of commissions formerly paid _ the 
sales agents. 




















Curtiss-Wright C+ 

Stock, now at 22, is speculative. 
(Paid $1 in 1954; 35c so far this 
year.) Company reports earnings per 
share for the first 1955 quarter at 91 
cents vs. 39 cents in the 1954 period. 
About 40 per cent of sales came from 
civilian business, principally a turbo- 
compound engine used in the newer 
airliners. Under consideration is a 
“drastic replacement of machine 
tools” and company officials are hop- 
ing that Government authorities will 
consider proposals for tax and con- 
tract incentives designed to encourage 
investment in new equipment. But 
despite this need for more efficient 
tools, profit margins compare favor- 
ably with the rest of the industry, al- 
though well behind manufacturing in 
general. 
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Distillers Corp.-Seagrams B 

Shares are speculative but improv- 
ing m status. At 34, yields 5.0% 
based on $1.70 dividend paid in 1954. 
Company is a leading producer of 
blended whiskies; over 90 per cent 
of sales are in the United States. The 
industry trend in recent years, how- 
ever, has been toward bonded and 
straight whiskies. This fall the com- 
pany will market a line of straight 
whiskies for the first time in eighteen 
years. Distribution will be concen- 
trated in southern states under the 
Four Roses and Paul Jones labels. 
Earnings may be depressed in 1955 
but over the longer term the company 
should maintain its competitive posi- 
tion reflecting an aggressive sales 
program and strong advertising bud- 
get. The company has a strong finan- 
cial position and one of the most 
stable earnings records in the in- 
dustry. 


Houdaille-Hershey C+ 

Now at 13, shares are essentially 
speculative. (Paid 90c last year.) The 
current hectic pace of automobile pro- 
duction resulted in a 14 per cent sales 
gain in the initial 1955 quarter over 
those in the like months a year before. 
Profit margins, however, continued 
under pressure from intense competi- 
tion, and earnings equaled only 48 
cents a Share compared with 85 cents 
in the 1954 first quarter. To lessen 
dependence on automobile output, 
Houdaille plans acquisition of Fron- 
tier Industries, a producer of lubricat- 
ing machinery, custom forgings and 
hand tools. Another recent diversifi- 
cation move was the purchase of 
manufacturing and sales rights to the 
Gilfillan Vari-Flow high pressure 
pump for operating hydraulic aircraft 
equipment. 


Kaiser Motors Cc 

Stock, now at 3%, is an unattractive 
speculation. (Pays no dividends.) A 
consolidated net loss of $35.5 million 
was reported for 1954, primarily the 
result of a decline in defense busi- 
ness to $66.7 million from $216.5 
million in 1953. Results were re- 
versed in the first quarter of this year, 
when Kaiser was able to record a 
profit of $1.2 million. The company 
will make 1,000 Kaiser passenger 
cars in 1955 for export to Argentina, 
but has not indicated whether produc- 
tion of these automobiles, which 
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ceased last June 30, will be resumed 
for the domestic market. Activities 
are now being concentrated on com- 
mercial and utility vehicles, particu- 
larly the Jeep. 


Kress, S. H. A 

Shares are of investment quality, at 
54, yielding 5.5% from $3.00 annual 
dividend. Sales for 1954 declined 
2 per cent from the 1953 level, reflect- 
ing principally lower average selling 
prices and loss of volume because of 
construction work. Profit margins 
narrowed and earnings dropped to 
$3.51 per share compared with $3.84 
a year earlier. During 1954, two new 
stores were opened, one replaced and 
eight stores enlarged or modernized. 
Three new units are scheduled for 
completion in 1955 as well as enlarge- 
ment of 10 stores. A favorable longer 
term factor is the company’s concen- 
tration of stores in growing areas of 
the Southwest and West, especially 
California and Texas. 


Magnavox C+ 
Stock, now at 35, is speculative but 
has growth characteristics. (Pays 


$1.50 annually.) Company expects a 
substantial increase in sales of elec- 
tronic and special apparatus items to 
the Armed Services during the fiscal 
year beginning next June 1. Its re- 
search and development projects are 
nearing the stage of initial volume 
production and additional contracts 
have been received for items already 
being turned out. Shipments of tele- 
vision and radio-phonograph combi- 
nations in the quarter ended March 
31 rose 25 per cent over the like 1954 
period. Net per share increased to 73 
cents vs. 44 cents in spite of an over- 
all sales decline from $15.2 million to 
$14.4 million. 


Minnesota Mining B+ 

Shares represent a good grade 
growth situation, but are not bargain- 
priced, at 93. (Returns 1.7% based 
on $1.60 indicated annual dividend 
rate.) Sales for the first quarter 
rose 17 per cent to a new peak. Oper- 
ating economies widened profit mar- 
gins, and earnings advanced to 91 
cents per common share compared 
with 64 cents for the comparable 1954 
period. Sales during the 1948-1954 
period have increased 113 per cent 
while pre-tax net income rose 122 
per cent. 


National Distillers B 

Diversification into chemicals is im- 
proving the position of this semt-spec- 
ulative issue. At 21 provides a 4.8% 
yield based on $1.00 annual dividend 
rate. First quarter net income rose 
17 per cent to 34 cents per common 
share compared with 29 cents for the 
comparable 1954 period, reflecting 
elimination of low profit items, profit- 
able operations of the chemical divi- 
sion and liquor sales improvement. 
Liquor currently accounts for about 
80 per cent of total sales, chemicals 
20 per cent. The company is a lead- 
ing producer of expensive bonded 
and straight whiskies, accounting for 
about one-fifth of total industry out- 
put. The chemical business should 
contribute substantially to earnings 
by late 1955. 


St. Louis-San Francisco Cc 

Shares are considered speculative, 
but have growth potential; price, 31. 
(Now paying 37%c quarterly.) 
Earnings for the first three months 
rose 87 per cent to 60 cents per share 
compared with 32 cents for the com- 
parable 1954 period. Earnings for the 
remainder of 1955 should con- 
tinue substantially above the previous 
year’s level and higher dividends ap- 
pear possible. This major carrier 
serves the fast growing South and 
Southwest. A 51 per cent ownership 
of New Mexico & Arizona Land, 
which controls 1.4 million acres of 
land, has a speculative profit poten- 
tial. 


Standard Oil (Ind.) A 
An investment quality oil issue 
with growth potential; recent price, 
44. (Paid or decl. 70c so far this 
year ; $1.25 plus Standard Oil (N.J.) 
stock in 1954.) Capital outlays in 
1955 and for each of several subse- 
quent years will run between $220 
million and $240 million. Addition of 
199 million barrels of crude oil in 
1954 lifted proven reserves to the 
highest level in the company’s history. 
Completion of a new 35,000 barrel-a- 
day refinery at Yorktown, Va., next 
year will provide for anticipated sales 
increases up to about 1960. Increases 
in sales of refined products and in 
crude production, plus greater over- 
all efficiency, sparked a gain in earn- 
ings for the 1955 first quarter to $1.08 
a share, from 90 cents in the cor- 
responding period a year ago. 
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New Technique To Hit 


Hosiery Makers’ Profits? 


Stretchable, three-size product is claimed to have ex- 


traordinarily long-wearing qualities plus other advantages. 


What effect on the industry's sales and earnings? 


he new stretchable stockings are 

the most revolutionary develop- 
ment in the hosiery business since the 
introduction of nylon. They are also 
the most controversial. Glowing sales- 
men claim the doll-sized stockings 
have the sheerest of sheer appear- 
ances, will outwear other stockings 
and soon take over the whole market. 
Skeptics describe ‘this latest fad”. as 
dull-finished, shriveled-up stockings 
with a wiry feeling and the appear- 
ance of corrugated paper. The facts 
are somewhere in between. 

The stretchable stockings come in 
three basic sizes (small, medium and 
large) and were first put on the mar- 
ket last August. Today about 30 of 
the nation’s 700 hosiery firms manu- 
facture them and more are entering 
the field every day. The stockings 
are made from specially processed 
nylon which fits the leg tighter than 
conventional stockings and moves 
with it. Thus they will not sag at 
the ankle nor pop at the knee. Be- 
cause of their better fit the stockings 
will last longer. Thus arises the 
claim of exceptional durability. This 
is only partly true, for the new stock- 
ings will both run and snag—and 
those two items ruin more hose than 
anything else. Since year by year 
women demand sheerer stockings, the 
chances are the newest stockings will 
wear as well as last year’s — but 
hardly much better. 

Much of the bullishness on wear- 
ability and wide appeal comes from 
the success the stretchable sock has 
had in the men’s hosiery field. 
Stretch-nylon stockings, introduced 
in 1953, today account for more than 
half the business. One big reason is 
that they wear considerably better 
than other socks. But men’s socks 
are made from 120 denier yarn while 
women prefer 15 denier and will 
hardly ever buy anything heavier than 
a stocking made from 30 denier yarn. 
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Any hope held by the head of the 
house that the new stockings will put 
an end to continuous stocking pur- 
chases must remain unrealized. 

For manufacturers, it is quite an- 
other story. The new stockings and 
all their fashion publicity are doing 
much to pull the industry out of its 
doldrums. Best of all, the stretches 
are premium-priced and are likely to 
stay so for some time. Their manu- 
facture is not overly-expensive. Most 
costly is the preparation of the nylon 
yarn. But completely new machinery 
is not required. 

Right now the manufacturers be- 
lieve the ladies will be happy to pay 
$1.95 for better fitting stockings 
which in turn give a better appear- 
ance. Hose carrying that tag include 
Gotham’s Fits-U, Mojud’s E-Longé, 
Phoenix’s Fit-Supreme, Van Raalte’s 
Flex-Stretch and Wayne Knitting’s 
Magi-Stretch. But Julius Kayser has 
already broken the brand price with 
its Embraceable with a $1.65 price. 
This was hardly unexpected. Men’s 
branded stretch socks first came out 
at $1.50, now sell around $1. How 
much further women’s stocking prices 
will fall is what all manufacturers 
would like to know. Unbranded hose 
made by Adams-Millis has come 
down from $1.49 to $1.29. In fact, it 
is already possible to buy unbranded 
stretch nylons at around $1. These, 
however, are promotion stockings for 
special sales. 


Branded manufacturers generally 
ignore this since they have always 
sold conventional stockings in the 
$1.15 to $1.65 and higher range while 
unbranded stockings have been avail- 
able at less than $1. More important 
to them is further development of 
the stocking itself. The close-up ap- 
pearance and feel leave much to be 
desired. Seamless stockings are and 
have been big volume builders in the 
past few years, yet stretch nylons can 
be made only with a seam. Pastel 
colors are a must in 1955 but manu- 
facturers hesitate to go too far until 
they are sure the stretch stockings 
are here to stay. For the companies 
listed below, the stockings are still 
virtually an experiment. Not one ot 
them has been in the market longer 
than four months. But nobody is 
static. Wayne Knitting will bring 
out a stretch stocking this June which 
has a special top and requires no 
garters. Van Raalte has a modified 
stretch hose on the market which 
looks the same as conventional ny- 
lons, comes in regular sizes and re- 
tails at $1.35. The company claims it 
will outwear conventional and _ the 
new stretchable two or three times. 

Today, stretchable nylons account 
for only about two or three per cent 
of the 75 million pairs produced an- 
nually. Tomorrow there will be more. 
While the outcome is not yet known 
the stretchable nylons are a much 
needed shot in the arm for the in- 
dustry. Sales and profits should do 
better this year and already manu- 
facturers are stepping up merchan- 
dising and selling promotions. Even 
with this, the stocks of these com- 
panies must be considered speculative. 
Until the results are more definitely 
known, even Adams-Millis, Van 
Raalte and Wayne Knitting Mills 
which have better than average past 
records, must be considered as lack- 
ing attraction for sound investment. 


Leading Hosiery Makers 


Earn 
-——Sales——_, Per nore -—Dividends—,__— Recent 

Company 1953 1954 1953 1954 1954 #1955 Price Yield 
Adams-Millis ...... $13.0 $13.6 $2.20 $2.25 $2.00 - $0.50 33 6.1% 
Gotham Hosiery .. 9.0 75 D1.53 aD3.98 None None 6 “a 
Kayser (Julius) 19.8 19.4 0.68 D0.64 0.25 None 20 vi 
Mojud Hosiery ... 16.9 16.4 2.09 1.72 1.20 0.30 16 7.5 
Phoenix Hosiery .. 10.1 9.7 0.19 bD6.40 0.25 None 12 7 
Van Raalte ........ 29.2 26.7 3.50 3.39 2.60 1.30 37 7.0 
Wayne Knit’g Mills 13.6 12.8 3.07 3.01 2.00 1.20 29 6.9 





*Paid or declared through May 11. a—After special and non-recurring expenses of $2.36. 
c—Before tax credit of 43 cents. 


extraordinary losses and charges of $6.84. 


b—After 
D—Delficit. 
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Salt Companies Are 
Strongly Intrenched 


This small but important industrial group, which 


supplies an essential product, has shown a high 


degree of earnings stability during recent years 


alt, a human necessity thousands 
S of years ago, continues to render 
invaluable service to mankind in the 
Atomic Age. The mineral has a rich 
and colorful history in far more than 
a literal sense, for wars have been 
fought over salt and the commodity 
was widely used for money in ancient 


times. Actually, the word salary is 


derived from “salarium’’ — a Latin 
word which refers to the salt allow- 
ance received by Roman legionnaires 
as part of their pay. 

Today, salt is no longer used as a 
medium of exchange but it is no less 
indispensable. Thanks to Nature’s 
largess, there are virtually inexhausti- 
ble deposits below the earth’s surface, 
formed by the drying up of pre-his- 
toric seas. Most salt produced out- 
side the United States is obtained hy 
the evaporation of sea water, but in 
this country (the world’s leading pro- 
ducer) most of the supply comes from 
underground deposits. Rock salt is 
produced by sinking a mine shaft 


ideep in the ground and digging the 


mineral out. Refined evaporated salt 
is obtained by drilling salt wells 
(similar to drilling oil wells) after 
which water is forced down the well, 
and the brine is pumped to the sur- 
face where it is pipe-lined to evapo- 
rating plants. 

Although table salt—the ubiquitous 
product without which no table is 
complete—is its most familiar form, 
around two-thirds of all salt produced 
goes into chemical processing, notably 
for the production of soda ash and 
chlorine. Other important uses are in 
the livestock industry (farmers and 
ranchers feed salt to their livestock 
for nutritional reasons), highway use 
for snow and ice removal, as a refrig- 
erant, and as a water softener. Nat- 
urally, the growth of the various salt 
markets has varied. For example, use 
in chemical processing and snow and 
ice removal has grown more rapidly 
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International Salt 
Pillar of salt (left) supporting roof of 
Avery Island mine is over 60 feet high. 


than table salt which follows the 
population trend line. In general, the 
salt business has been expanding at 
a moderate but steady pace which is 
borne out by a production figure 
of 20 million short tons in 1953 — 
roughly twice the 1940 total. 

Excluding the innumerable com- 
panies which produce salt for their 
own use, there are perhaps some 25 
companies engaged in the production 
and sale of salt as a basic business. 
Most of these, including such leading 
factors as Morton Salt (probably the 
largest producer of table salt), Dia- 
mond-Crystal, and Watkins Salt are 
privately-owned. 

However, the largest domestic pro- 
ducer and supplier of about half of 
U. S. production of rock salt is In- 


Board listing. Rock salt, which In- 
ternational sells in bulk to basic in- 
dustries, provides an estimated three- 
fourths of total company sales. The 
remainder comes from packaged table 
salt, sold under the trade names Ster- 


ling, Retsof, and Avery. Interna- 
tional’s contracts for the sale of in- 
dustrial salt usually run for long 
periods, thus avoiding the hazards of 
sharp price fluctuations. Table salts 
are usually sold to jobbers on a spot 
basis, which on occasion gives rise to 
rather marked price fluctuations. 

Aided by a favorable level of de- 
mand, expiration of excess profits 
taxes, and a higher depletion allow- 
ance, International registered peak 
sales and earnings last year. The up- 
trend continued in the initial 1955 
quarter and though seasonal factors 
come into play in the second and third 
quarters (when demand from the 
railroads declines and use of salt for 
snow and ice melting is absent), this 
year should produce another good 
showing by the company. One con-, 
structive factor is the depletion allow- 
ance for salt which is now 10 per 
cent vs. five per cent prior to 1954. 

Leslie Salt (listed on the San 
Francisco Stock Exchange) accounts 
for about 80 per cent of the salt pro- 
duced on the West Coast. About 70 
per cent of the company’s business 
stems from bulk sales to chemical 
companies in the area, while agricul- 
ture, food processing and other out- 
lets take 25 per cent, leaving a bal- 
ance of five per cent which reaches 
the housewife in refined form for 
table use. Leslie “harvests” salt from 
a large acreage fronting on San Fran- 
cisco Bay by pumping sea water into 
shallow pools after which about two 
years is required for the salt to crys- 
tallize. Last year, the company posted 
a new high in sales, reflecting heavy 
tonnage sales plus a full year’s effect 
of a 1953 price increase. 

Despite the “Salt” in its title, 

Please turn to page 29 


The Salt Companies 


ternational Salt, a long-time Big 
c— Sales —~ 

(Millions) c—Annual—, 

1953 1954 1953 1954 

Int'l Salt....$21.5 $24.8 $4.65 $8.61 

Leslie Salt.. 6.7 aaa 1.80 2.91 

Penn. Salt.. 59.2 58.1 2.50 ¢2.73 





a—Paid $1.00 so far in 1955. 
non-recurring capital gains. 
in 1954. 





b—San Francisco Stock Exchange. 
e—Consists of three 40-cent payments and a 65-cent year-end payment 


c— Earned Per Share—~, 


3 Mos.— Annual Book Recent 
1954 1955 Dividend Value Price “Yield 
$2.63 $3.32 a$4.00 $42.99 104 3.9% 
biucad \tlowt 1.60 32.71 b40 4.0 
0.61 0.70 e¢1.85 39.84 48 38 


c—Includes 30 cents a share of 
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FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public 


. - « LOUIS GUENTHER, Publisher, 1902-1953 


Renegotiation Factor 


A LATTLE PUBLICIZED 
factor which in some cases may prove 
te be a matter of considerable im- 
portance to investors is Renegoti- 
ation. The Renegotiation Act, it will 
be recalled, was passed in 1951 and 
was later extended to cover the pe- 
riod through December 31 of last 
year. Recently, the Administration 
approved renewal to cover at least 
1955 and Congress is said to he 
friendly to the proposal. The law 
provides for Government review, 
through a_ five-man Renegotiation 
Board, of earnings from defense con- 
tracts and the later recapture of what- 
ever part of profits may be consid- 
ered to be “excessive.” 

Apparently most well-managed 
companies working in the defense 
field have based current bookkeeping 
policy on the assumption that Rene- 
gotiation may be continued. Some 
have been pressing the Government 
for an early settlement of existing 
claims on past work on the ground 
that nothing is to be gained by de- 
lay and that uncertainty in itself is 
a debilitating influence. A key to 
policy in this regard is available to 
stockholders in most company annual 
reports for 1954. 


No No-Down Payment 


Ir is PROBABLE, years 
hence, that financial historians will 
look back on the mid-1950’s as a 
landmark of credit liberality.. This is 
particularly so in the field of home- 
building, in which veterans’ loans 
with no-down payment are common 
and the Veterans Administration 
only recently came to the conclusion 
that it was over-doing things a little 
by guaranteeing what is called the 
“negative no-down payment loan.” 
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This type of assistance is also de- 
scribed as the “no no-down payment 
mortgage,” a descriptive phrase that 
doubtless makes Hollywood’s coiners 
of super-descriptive phrases regard 
the money-lenders with a trace of 
jealousy. The “no no-down payment 
loan” covers not only the house, but 
also such incidental expenses as title 
search, appraisal charges, hazard in- 
surance, kitchen appliances, even pre- 
paid taxes. 

Liberal credit to veterans is of 
course to be applauded as national 
policy. The nation has benefited from 
such Governmental cooperation. But 
it is questionable if veterans gained 
much by getting credit of more than 
100 per cent of the debt incurred. It 
is in the public interest to end this 
absurdity. 


Cost of Obsolesence 


A TRAGIC EXAMPLE of 
what may happen when a _ nation 
clings to the standards of the past to 
protect it in the future was supplied 
in the collapse of the Maginot Line 
under more nearly modernized Ger- 
man weapons. In a different field, 
machine tools, also related to national 
defense, there is danger that the 
United States may be making a simi- 
lar error of judgment. The aircraft 
industry, for instance, is said to be 
using machine tools that are largely 
obsolescent. Some were installed in 
our aircraft plants during World War 
II and others were pulled together 
wherever tools of any kind were 
available for production during the 
Korean aggression. 

Roy T. Hurley, head of the Cur- 
tiss-Wright Corporation, recently 
recommended that the industry scrap 
over-age tools as fast as new tools 
could replace them. From the savings, 
he said industry could finance its own 















modernization program provided (1) 
defense stretch-out was conducted on 
the basis of cutting costs rather than 
entire programs on a meat-ax basis 
and (2) companies were permitted to 
retain enough of profits to pay for 
retooling. We like the idea. It would 
give the nation better-built planes and 
put our aircraft plants in tip-top 
shape for fast, lower-cost production, 
Efficiency pays in peace or war. 


Competitive Pressures 


ANNUAL MEETINGS, 
currently in vogue, have brought to 
light a strikingly large number of 
cases in which management is revis- 
ing upward its figures of spending in 
the years immediately ahead for new 
plants and new improvements. Con- 
sensus, at the end of 1954, had been 
that such capital expenditures would 
decline during 1955 and 1956, In- 
stead, it now appears that 1955 wil 
register a new high mark in this re- 
spect. Six months ago, the McGraw- 
Hill survey of preliminary plans for 
1955 indicated that capital spending 
by manufacturing industries would be 
about seven per cent lower this year 
than last. But the figure now runs 
five per cent more than in 1954. 

Many reasons can be advanced oi 
course for this sudden reversal ol 
plan. At this point, we need not go 
into them beyond pointing out that 
new improvements in processes, ma- 
chine tools and in various controls 
used in mass production are making 
present equipment obsolete. To keep 
production up and unit costs down, 
better manufacturing methods are 
needed. In short, as B. Brewstet 
Jennings, president of Socony Mobil 
Oil Company, told stockholders, the 
explanation lies in two words: “Com- 
petitive pressures.” In a free econ- 
omy, competition spurs progress. 
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‘Hil Well Drilling 


Holds to High Level 


Number of wells and total footage drilled should show 


some gains this year with resultant increases in sales 


and earnings for suppliers of oil industry equipment 


he chancy business of drilling 

for oil has reached the adult stage 
and has become a billion-dollar busi- 
ness. There was a rush of activity 
during the 1920s, then a compara- 
tively poor period during the early 
1930s followed by a revival which 
was blighted during the war. Begin- 
ning with 1950, however, more wells 
have been completed in each succes- 
sive year than in any other previous 
annual period. 

Just about the same thing may be 
said for the consumption of petroleum 
products except that there was no 
significant let-down during the war. 
The current record consumption 
streak (including domestic and ex- 
port) dates from 1947 with the ex- 
ception of 1949 when there was only 
a slightly decline in the annual fig- 
ures. But just as the search for other 
natural resources has a tendency to 
exceed in growth the rate of con- 
sumption, so does oil well drilling 
climb faster than shipments of oil. 
Last year, 52 per cent more oil was 
consumed than in 1946 while the 
feverish search for new resources 
meanwhile lifted annual oil well com- 
pletions by 85 per cent. Completions 
exceeded 54,000 last year, a gain of 
more than 4,700 over the previous 
year and comparing with 29,225 in 
1946, 


Search New Areas 


The search for oil has to be pushed 
faster than the rate of increase in con- 
sumption not only because more than 
6.3 million barrels daily must be 
found to replace existing domestic 
output but because the yield from the 
average producing well declines by 
about eight per cent a year. And so 
the hunt goes on in many new areas 
—in Florida, in northeastern Missis- 
sippi, in the Dakotas and eastern 
Montana as well as in the big pro- 
ducing states of Texas, Oklahoma, 
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California and Louisiana. The biggest 
gains in development work last year 
were in Louisiana, particularly in off- 
shore areas, and in Oklahoma which 
has had abnormal increases during 
the last two years. Wild-catters and 
field development workers will be 
more active than ever this year along 
the Texas Gulf Coast, in West Texas, 
in southern Louisiana, Montana and 
Illinois. The forecast for 1955 is that 
54,444 wells will be drilled, a gain 
of nearly six per cent over 1954, and 
although this increase is not as large 
as in many previous years it is more 
likely to be revised upward than 
downward. 


Depth of Wells Increasing 


The average depth of wells has also 
been creeping up year by year, ex- 
ceeding 4,000 feet for the first time 
in 1952 and continuing well over 
that depth in each year since. Drilling 
depth records were broken in five 
areas last year while six areas set 
producing depth records. Incidentally, 
California still has the deepest hole 
in the world—a well approximately 
21,500 feet down, near Bakersfield. 
But investment in drilling equipment 
does not keep strict pace with depth 
or number of new wells. A steady 
improvement in machines and _ tech- 
niques since the end of World War 


II has resulted in fewer drilling rigs. 
In 1946, 23,231 feet were drilled per 
rig, in 1953 the average was 41,478 
feet, and in 1954 each rig drilled an 
average of 45,200 feet. The time spent 
in drilling a well has also been re- 
duced through the cantilever derrick, 
oil-emulsion muds, improved bits and 
other profitable contrivances. 

The comparatively static situation 
in drilling rigs has limited the growth 
of oil well derrick producers such as 
Parksburg-Aetna (formerly Parkers- 
burg Rig & Reel) and Emsco Manu- 
facturing in recent years. The for- 
mer’s 1954 results were also adversely 
influenced by reduced sales for the 
Aetna Division due to curtailed auto- 
motive and farm equipment require- 
ments early in the year, and the re- 
tooling and change-over period for 
1955 models. 

Two other industry leaders also 
had poorer results than in 1953— 
Byron Jackson because of a decline 
in the pump division, which was af- 
fected by price competition and soft- 
ening of: the agricultural market 
served through reclamation and irri- 
gation projects, and National Supply 
which encountered increased competi- 
tion in oil pipe, its most important 
line. Black, Sivalls & Bryson’s results 
were down from the 1953 peak not 
because of any difficulties in oil field 
equipment but because of a drop in 
moldings and stampings produced for 
the motor car and appliance indus- 
tries, as well as a decline in defense 
contracts. 

The most consistent performer in 
the group, Halliburton Oil Well 
Cementing, had another good year, 
reflecting the importance of its oil 
and gas well cement which is used 
for replacement purposes as well as 

Please turn to page 30 


The Principal Oil Well Suppliers 


-~ Revenues — 
(Millions) 


c—— Earned Per Share——, 
-—Annual—, -3 Months—, 


*Divi- Recent 


Company 1953 1954 1953 1954 1954 1955  dends Price Yield 
Black, Sivalls& Bryson $45.5 $44.4 $4.22 $3.14 $0.56 $0.87 $140 23 61% 
Byron Jackson ...... 33.2 31.9 2.57 3.10 0.85 0.76 1.60 34 4.7 
+Dresser Industries .. 2128.9 al30.2 a3.80 a5.53 1.29 1.06 2.50 43 58 
Ensco Manufacturing. 21.9 20.0 2.27 1.51 0.28 0.56 b0.25 19 
Halliburton Oil Well 

Cementing ........ 71.5 80.1 3.16 494 N.R. N.R. 20 Gi} 3a 
National Supply ..... 237.2 231.7 636 605 141 1.41 2.50 42 6.0 
Parkersburg-Aetna .. e¢20.4 20.8 e1.18 046 N.R. N.R. 0.50 8 - 
Reed Roller Bit...... 27.2 234 2.60 148 0.25 0.38 iLa”hUme Se 





*Paid in 1954 or indicated for this year. 


+Figures do not reflect merger with Lane-Wells effective 


March 31, 1955. a—Years ended October 31. b—Paid 25 cents in January, 1955; dividend omitted 
March 23. c—Paid 50 cents in 1954; dividend omitted January 26, 1955. e—Pro forma. N.R. N 


reported. 
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Safeways Story 


in figures... 


SALES 


Income from dividends, 
interest and other sources 


1954 


$1,813,516,636 


226,002 


1953 


$1,751,819,708 


283,199 





Cost of merchandise—paid out 
to farmers and other suppliers 
of goods and expended for 
manufacturing and warehousing 


1,531,502,208 


1,484,147,500 





Total operating and adminis- 
trative expenses, other charges 
and provision for income 

and excess profits taxes 


268,256,659 


253,410,675 





NET INCOME 


13,983,771 


14,544,732 





Dividends to preferred 
stockholders 


1,915,397 


1,914,418 





Net Profit applicable to 
common stock 


12,068,374 


12,630,314 





NET PROFIT PER SHARE OF . 


COMMON STOCK based on 
average number of shares 
outstanding during the year 





Dividends to common 
stockholders 


8,336,264 





Dividends per share to common 
stockholders 





Number of new stores opened 
during the year 





Number of stores closed 
during the year 








Number of stores in operation 
at end of year 





s, 
P.O. Box 660, Oakland 4, Calin Oe 


alifornig 
Please send copy of your 195 
NAME 


4 Annual Report 











Quick Facts: 


Safeway set a new sales record in 1954. Total net 
sales showed an increase of $61,696,928 over 
1953. 

Due to the Company’s decision to meet trading 
stamp competition head-on throughout its operat- 
ing territory, net profit was slightly less than 
earned in 1953. 

All of the Company’s 4%% Convertible Pre- 
ferred Stock was called for redemption April 1, 
1954. All outstanding Convertible Preferred was 
converted into common stock. 

April 21, the Company issued and sold 267,000 
shares of new 4.30% Convertible Preferred Stock. 
Proceeds from the sale were applied on short term 
bank loans. 

Uninterrupted cash dividends have been paid 
on all outstanding shares of Safeway’s common 
and preferred stocks since the Company’s incor- 
poration in 1926. 

1954 was impressive from the standpoint of 
Safeway’s construction program. 44 new retail 
stores, 39 in the United States and 5 in Canada 
were completed. 

74 retail stores were under construction and 
should be completed by July, 1955. Plans and 
specifications were prepared or in the process of 
preparation for 94 retail stores. These stores 
should be in operation before the end of 1955. 

Excellent relations existed between Safeway, its 
employees and their union representatives during 
1954. No serious labor controversies or work stop- 
pages took place during the year and none existed 
at the year end. 

Liberal group insurance, retirement and profit- 
sharing programs are available to Safeway em- 


ployees. 
Sinqen =. Cs reno 
President 





SAFEway \ 
STORES 
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—Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 














Record level of market averages tends to obscure the fact 


that many issues are still moderately priced. While some 


of these offer little attraction, others afford good value 


Based on the Standard & Poor’s index of 420 
industrial stocks, “the market” is now 3.2 times as 
high as its average level for 1935-39, and is more 
than 60 per cent above its 1929 peak. Certain 
favored groups have advanced much more than 
this; paper shares, for instance, now stand at 1,328 
(1935-39 equals 100), tire issues at 962, crude oil 
and aluminum stocks at well over 800. No less than 
nine other groups have exceeded 500. 


But no bull market in history has succeeded 
in carrying all stocks into new high territory, and 
the current move is no exception. U. S. and Cana- 
dian gold mining, beet sugar and cigarette issues 
are actually quoted below their 1935-39 average, 
certainly not a high level historically. Many others 
have advanced by considerably less than 100 per 
cent from that reference point. The selective 
tendency shown by the market in recent years is 
not unusual except in degree, but in the latter re- 
spect it appears to differ from most previous bull 
moves. There have always been some laggards and 


“some exceptional performers, but seldom so sharp 


a separation of the sheep from the goats as we are 
witnessing now. 


This is apparent on a statistical as well as an 
historical basis. A current study by Standard & 
Poor’s lists well over 100 Big Board and American 
Stock Exchange issues still selling around (or even 
below) their equity per share in net working cap- 
ital alone, even after deducting all prior claims 
such as funded debt and preferred stock. Practically 
without exception, these shares are quoted far below 
book value (which includes fixed assets) though 
stocks of many leading companies are selling at 
double their book valuations, or even higher 
than this. 


The cigar, watch, textile, sugar, distilling, retail, 
farm implement, truck and auto accessory groups 
are well represented in the list, although in some 
cases only the secondary or distinctly marginal 
companies in these fields are involved. But many 


MAY 18, 1955 





other activities also furnish candidates, even. in- 
cluding the high-priced (relative to 1935-39) tire, 
office equipment and shipbuilding fields. The aver- 
age investment quality of the group is nothing to 
shout about, but a number of equities of better than 
average grade are included. 


The relation of price to book value or work- 
ing capital value is not one of the more important 
criteria of stock selection for the very practical 
reason that the market frequently ignores—some- 
times for many years at a time—apparent extreme 
discrepancies existing in this field. But if a stock 
is exceptionally cheap on this basis, possesses a 
reasonably good investment rating and represents 
a company with an assured (even though not bril- 
liant) future, it deserves more than the passing 
attention of investors. 


Huge profits are unlikely to be made by basing 
stock selection on balance sheet figures. But in 
today’s market, which shows many instances of 
highly optimistic valuations of the more popular 
shares, much is to be gained by focusing attention 
on ascertainable present value rather than con- 
jectural future price. Some stocks which have 
already advanced as much as they deserve may very 
possibly rise much higher, but there is no way to 
identify them in advance, and it is equally possible 
that they will react to more realistic levels even if 
the market as a whole continues upward. 


In a general decline, even a temporary one of 
strictly secondary scope, over-exploited issues would 
be distinctly vulnerable. Thus, the risks now pres- 
ent in fast movers currently enjoying the greatest 
popularity appear excessive. Conservative investors 
now represented in such shares would be well 
advised to take their profits and invest the pro- 
ceeds in equities which are more moderately priced 
in relation to earnings and dividends. This policy 
may forego some paper profits, but it will guard 
against excessive losses. 


Written May 12, 1955; Allan F. Hussey 
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CURRENT TRENDS 















Proxy Fights Growing 

Proxy contests, like summer, appear to be “bust- 
in’ out all over.” One or two groups interested in 
Libby, McNeill & Libby are reported preparing to 
make a bid for control of the company, whose 
shares have recently been among the more active 
Big Board issues. A stockholders’ protective com- 
mittee has been formed for Yuba Consolidated Gold 
Fields, a California gold producer; the committee, 
headed by B. F. Pitman, Jr., president of Interna- 
tional Mining, charges “‘absentee management” 
which the Yuba management denies, noting the 
company’s record of nearly 50 years of uninter- 
rupted dividends. A minority group of stockhold- 
ers of Allen B. Du Mont Laboratories has succeeded 
in electing a director to that company’s board, thus 
heading off a proxy contest. However, an insurgent 
group in American-Hawaiian Steamship has appar- 
ently lost its bid to change the company’s policies 
and unseat present officers. Even veteran proxy- 
fighter Robert R. Young is faced with a challenge 
by a dissident group whch is seeking representation 
on the board of Alleghany Corporation. 


Retail Sales Up-Trend 


Following previous similar rises this year, retail 
sales climbed at faster-than-seasonal rate in April 
when the Commerce Department judged the pace 
to be one per cent above usual expectations. All 
major retail lines scored larger totals last month 
than in April 1954; with the exception of the furni- 
ture and appliance group, all did better than in 
March 1955. The more than $15.5 billion sales 
total was only $826 million larger than the fat 
$14.7 billion total rolled up in March but was $1.2 
million or 8.4 per cent greater than in April 1954. 
The automobile and auto accessory group continued 
to set the pace in business gains. With a record 
Easter business the apparel group made a fairly 
good showing, as did department stores in general. 


Larger Freight Traffic 


Despite the continuation of labor troubles on sev- 
eral railroads in the Southern District, total car- 
loadings during the week ended April 30 rose 12.7 
per cent above the like 1954 week, and were up 
3.4 per cent even in the strike-bound area. All of 
the principal categories of freight except less-than- 
carload have been making good gains. For the first 
four months, freight traffic was up 6.7 per cent over 
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the 1954 period, although still below the 1953 
mark. Omitting returns for four Southern District 
roads, estimated March net income of the Class I 
roads rose to $77 million vs. $50 million in the 
same 1954 month. With operating revenues up 1.5 
per cent and expenses down 4.0 per cent for the 
first three months, net for the period is placed at 
$175 million vs. $92 million a year ago, a gain of 
9.1 per cent. 


Radio-TV Output Up 


Both radio and TV set production advanced at 
a fast pace during March, raising total three-month 
output to more than 5.8 million sets compared with 
4.0 million a year ago. The advance was somewhat 
greater for TV than radio but owing to soaring 
output in the auto radio category, which totaled 
more than twice the number of home sets produced, 
radio alone advanced 41 per cent. The TV makers 
compiled one of their best quarterly periods with 
output of nearly 2.2 million sets, 51 per cent over 
a year earlier, while some 3.6 million radios com- 
pared with less than 2.6 million produced in the 
comparable 1954 period. 


Smaller Wheat Crop 


A winter wheat crop one-fourth smaller than 
average is expected by the Agriculture Department 
as a consequence of the Federal crop control pro- 
gram and of drought conditions in some of the pro- 
ducing states. The current estimate is 653 million 
bushels against 662 forecast a month ago. This 
compares with 791 bushels harvested last year, and 
a ten-year average of 867 million bushels. Without 
attempting an official forecast, the department stated 
that a spring wheat crop of 177 million bushels is 
possible. This would bring the total to 830 million 
vs. 970 million last year and slightly above the 
1.1 billion ten-year average. Anticipated market 
needs are estimated at about 900 million bushels, 
indicating a drop in the wheat surplus. About one 
million bushels are presently in storage, most of it 
under Government price support. 


Naval Stores 


The volatile naval stores industry is currently 
experiencing heavier demand for rosin and turpen- 
tine, used as raw materials in hundreds of prod- 
ucts. However, wood naval stores producers (such 
as Hercules Powder) —which distill rosin and tur- 
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pentine from the debris of lumbering operations— 
are in better position than the companies which 
tap the gum from Southern pine trees. The wood 
naval stores branch of the industry can increase 
or decrease their production as market conditions 
warrant, while the gum producers require warm 
weather to bring a continuous flow of the gummy 
substance. While turpentine demand has been ad- 
versely affected as paint makers rely more heavily 
on petroleum-derived solvents, such products as 
synthetic lubricants and plasticizers are now derived 
from naval stores, improving the longer term out- 
look. Leading naval stores producers include Her- 
cules Powder, Newport Industries, Glidden Com- 
pany, and Consolidated Naval Stores. 


Best To Come 


Rosy forecasts for 1955 came from the chief 
economist of Bankers Trust Company (New York) 
who predicts the year will be a banner one — and 
the underlying strength in the economy will prob- 
ably carry into 1956. Gross national product this 
year is expected to reach $375 billion, five per cent 
over last year and three per cent above the previ- 
ous record set in 1953. Records are looked for this 
year in industrial production, construction, retail 
sales, state and local spending and in average 
hourly and weekly earnings. Optimism is based on 
continued high business levels into next year, on 
rising outlays for plant and equipment, business 
inventories and public construction. 


Corporate Briefs 

Sunray Oil and Mid-Continent Petroleum have 
merged (effective May 16) into Sunray Mid-Con- 
tinent Oil Company. 

St. Louis-San Francisco Railway now owns about 


26.5 per cent of Georgia Central’s total preferred 
and common stock. 

Baltimore Gas & Electric plans offer of 575,000 
shares of common to stockholders on the basis of 
one share for each ten held. 

Monsanto Chemical plans construction of a poly-. 
styrene factory near Buenos Aires to supply the 
fast-growing Argentine plastics industry. 

Textron American’s Amerotron division plans a 
new 1,000-worker woolen mill at Barnwell, S. C. 

Royal Dutch Air Lines, 95 per cent government~ 
owned, plans to offer its shares to the general public. 
and list the issue on a number of exchanges, in-. 
cluding one in the U. S. 

Hercules Steel Products and Central Ohio Steel 
Products to merge. 

M. Lowenstein & Company has acquired Atkin- 
son Wade & Company, textile converter. 

Bethlehem Steel is seeking a purchaser for its, 
400,000 shares of Rheem Manufacturing stock. 

Aluminum Company of America has opened 
its $4 million 12-acre Air Force plane parts plant 
in Cleveland. 

Kansas City Power & Light plans $100 million, 
construction expenditures during the next four- 
years, with $27 million budgeted for 1955. 


Latest Market Statistics 


May 11 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ....... 13.39 10.88 
r « epee 11.45 7.79 
20 Utilities ......... 16.19 13.99 
*Average Yields 
50 Industrials ....... 4.14% 4.99% 
pO eee 4.63 6.02 
2@ Ueiites =... ...... 4.62 4.93 
Ge I kb wv oc cds 4.22 5.02 





*Standard & Poor’s Corporation; see also page 32. 
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SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 


mendations. Notice is given— together with reasons for 
the change when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 

Price Yield Price 
U. S. Gov’t 2%s, 1972-67........... 96 2.80% Not 
American Tel. & Tel. 234s, 1975.... 95 3.08 104 


Atlantic Coast Line gen. 4%s, 1964. 107 3.54 Not 
*Beneficial Ind. Loan 214s, 1961.... 97 3.05 100% 
Chicago, Burlington & Quincy 3%%s, 


BD iriaetisn dui eR hk eee erse lee 101 3.08 105 
Cities Service 3c, 1977.......6000<000. 98 3.13 100 
Commonwealth Edison 2%s, 1999... 90 3.17 103 
Oklahoma Gas & El. 2%4s, 1975..... 93 3.23 102% 
Pacific Tel. & Tel. deb. 234s, 1985.. 91 3.22 105 
Southern Pacific Co. 444s, 1969..... 107 3.85 105 
Southwestern Gas & El. 3%s, 1970.. 101 3.17 103%4 
West Penn Electric 3%s, 1974...... 102 «3.36 104.4 


*Now Beneficial Finance Co. 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 
Price Yield Price 
American Sugar Ref. 7% cum...... 142 4.93% Not 


Associated Dry Goods54%44% Ast cum. 106 4.95 110 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum. ............ 60 4.17 Not 
Champion Paper $4.50 cum......... 105 4.29 106 
Public Service E&G $1.40 cum.conv. 31 4.52 (1960) 
Reading 4% Ist par $50 non-cum... 41 4.88 50 
Wheeling Steel $5 cum............ 103 4.85 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


-- Dividends. Recent 
1953 1954 Price Yield 


nn fe er *$1.00 $1.00 50 20% 
El Paso Natural Gas.......... *1.60 200 45 4.4 
CO FORGE 22 ocsekeeseesces 265 2.75 83 3.6 
Standard Oil of California..... 3.00 *300 79 38 
Union Carbide & Carbon...... 25 250° }~S3.. 27 
med Arr Panes... .s5..d00%.< 150 150 42 3h 
Westinghouse Electric ........ 200 250 70 3.46 





*Also paid stock. Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


-- Dividends — Recent 
1953 1954 Price Yield 


American Tel. & Tel........... $9.00 $9.00 183 50% 
Borden Company ............. 2.80 *2.80 66 4.2 
Columbia Gas System......... 0.90 0.90 17 53 
Consolidated Edison .......... 2.30 240 S50 48 
| Ee 3.00 3.00 53 5.6 
Louisville & Nashville ......... 5.00 5.00 83 6.0 
MacAndrews & Forbes......... 3.00 300 50 60 
May Department Stores........ 180 180 37 48 
en 180 180 33 54 
Pacific Gas & Electric......... 205 2.20 48 4.6 
i ree 162% 2.00 40 5.0 
Philip Morris, Inc. ............ 3.00 300 42 7.1 
Seheway GWG vsccic dees ccere 240 240 4 5.2 
Socony Mobil Oil.......0sse0 aan: Sap 33. 42 
Southern California Edison.... 2.00 200 50 748 
Stendard Bemsdi.......42..%5. 170 2.15 40 5.4 
De THANE vi ciks ceiwinddas 200 2.25 48 75.0 
TW GID aa dckcwceses xe 340 3.75 9 3.9 
Union Pacific Railroad ........ 6.00 600 167 3. 
Walgreen Company ........... 17 86180 #31 «52 
West Penn Electric............ 1.10 4115 25 +48 


*Also paid stock. +Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


-- Dividends— Recent 
1953 1954 Price Yield 


Rilled Bites. oc evesecevsseuns $3.00 $3.00 55 55% 
Bethlehem Steel ............. 400 5.75 133 §5.1 
Brooklyn Union Gas........... 150 160 34 5.2 
CONOR, FOIE 6 0 sikincicnceenue 2.50 2.550 42 6.0 
Container Corporation ........ 2.20 250 67 4.5 
Flintkote Company ........... 200 300 41 $6.1 
Gomeral Moser 344 in. 00 ss Giese 4.00 5.00 97 52 
Glidden Company ............ 200 200 4 5.0 
Kennecott Copper ............ 6.00 600 107 5.6 
Olin Mathieson Chemical...... 2.00 *2.00 54 3.7 
Simmons Company............ 250 250 43 58 
IEE TIES isin ksrdvntannbees 260 260 54 48 
RL ere eres eee Hoe 3.00 3.00 86 4.7 
Worthington Corporation ...... 200 2.50 54 4.6 





*Also paid stock. +Based on current quarterly rate. {Based on 
$2.50 actual annual basis. §Based on $6.75 indicated annual pay- 
ment. 
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Taxes to the fore again: Democrats plan fall hear- 


ings on methods of cutting taxes to gain edge over 


President, who is likely to recommend such in January 


WASHINGTON, D. C.—In his 
statement to Congress next January, 
President Eisenhower will probably 
recommend that taxes be reduced, 
adding that a special message will 
detail how this will be done. This 
} much is taken for granted. The 
Democrats have worked out the 
strategy for building up grandly to 
that anti-climax. Through the fall, 
they intend to hold hearings on best 
methods for reducing taxes. Among 
other achievements, this would take 
the edge off the President’s proposal. 

Rarely do hearings of the sort 
bring forth anything new. There will 
be those who recommend “encourag- 
ing investment,” for “stimulating con- 
sumption,” and, of course, long lines 
of lobbyists asking for first benefits 
to the companies that hired them. 
The Democrats may, however, have a 
new point against those soliciting cuts 
for people in the higher brackets. 
New investment, it may be pointed 
out, no longer is their exclusive 
prerogative. Big investments also 
can come from the growing pension 
funds,-even though at present these 
tend to favor governments and tax 
exempts. 

While it’s hardly doubted that the 
President won’t disappoint expecta- 
tions, it’s not quite certain that he’ll 
propose cuts which directly favor the 
high income brackets. He’ll know 
that this would stand less chance 
than, say, the Rayburn $20 per per- 
son reduction. Moreover, 1956 is an 
election year. It may seem more poli- 
tic to be first to advocate exactly what 
the Democrats will seek credit for. 


In similar circumstances, when 
things were booming and the Govern- 
ment could show that rare figure, a 
surplus, Truman resisted tax reduc- 
tions. He called for reducing the 
debt; he was reelected. Nowadays, 
you find Republicans at Capitol Hill 
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rather than Democrats who point this 
out. This, too, may well be the policy 
of Senator Byrd, who heads the 
Finance Committee. 


The growing spread between 
what farmers get and what their 
products finally retail for is the source 
of considerable agitation. In one of 
its technical journals, the Depart- 
ment of Agriculture printed what can 
be taken as an interesting explana- 
tion. Without reference to prices, it 
calculated that ten million workers 
are engaged in processing, hauling, 
selling farm products. 

Regrettably, there is no description 
of what all these processors, sellers 
and others do; the figures merely 
show that their number, insofar as 
food products are concerned, in- 
creased about seven per cent since 
1947 and the cost of their labor, 41 
per cent. 

Reports by individual large re- 
tailers suggest that they’re selling 
more, not less, per dollar paid in 
wages. This may be accounted for 
by the growth of suburban super- 
markets, There are no certified totals. 
Neither are these figures on proces- 
sors’ sales compared with wage pay- 
ments. 


Courts have generally held that 
the Federal Trade Commission may 
enjoin a company from offering dis- 
criminatory prices without detailed 
proof that it has injured anybody. 
The present Commission, in dismiss- 
ing a case against General Foods, in- 
sisted that factual proof is vital. This 
case is continually cited as an example 
of changed policy. Now the Com- 
mission has decided a set of cases 
against auto parts makers, which at 
first glance, looks like a return to old 
policies. 

The defending company, Moog In- 
dustries, brought in as _ witnesses 









those customers who were getting the 
least discounts and who, therefore, 
would be injured if anybody was. 
They testified that they were not hurt 
at all. Moog didn’t bring in its whole 
file of customers; the Government 
agreed that those not yet called would 
repeat testimony of those who had 
been. 

It’s a peculiarity of the FTC that 
one never can quite put a finger on 
what it will do. Commissioners have 
come and gone who promised to make 
decisions easier to predict. As in the 
past, it remains a matter of argument 
whether the decisions are consistent. 


Retail inventories have gone up 
since last year. But there’s no ques- 
tion of surplus. It’s simply that sales 
volume has increased. Store keepers, 
apparently, anticipate that retail vol- 
ume will stay high and so put in 
greater orders. 


Assistant Attorney General Stan- 
ley Barnes may have found a means 
for actually getting rid of the Fair 
Trade exceptions to the Sherman 
Act. He won’t simply propose abol- 
ishment. Instead, he’s studying the 
reasons offered on its behalf by its 
advocates. Then he will see whether 
there might not be some substitute, 
which would meet such expressed 
reasons. 

For instance, advocates point out 
that persistent use of loss-leaders can 
be pretty vicious. Is Fair Trade 
needed to prevent this practice? 
Wouldn’t it be sufficient merely to 
prevent day to day sales of selected 
items below cost? The obvious diffi- 
culty is to work out methods of allo- 
cating costs, product by product. 

—Jerome Shoenfeld 
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WHEN YOU SUBSCRIBE 
FOR PERSONAL SUPERVISORY 
INVESTMENT SERVICE 


(1!) Prepare a definite program based upon 
your objectives and resources, looking to 
capital enhancement, income, or both; 


(2) Analyze the portfolio already established; 


(3) Tell you how to recast it so as to bring 
it into line with current business and 
investment prospects, and in accord with 
your objectives; 


(4) Advise you, if your resources are entirely 
in cash, how to inaugurate your program; 


(5) Tell you instantly when each new step is 
necessary; 


(6) Keep a record of every transaction you 
make, and an accurate transcript of your 
investment position; 


(7) Furnish monthly comment on your invest- 
ment program; 


(8) Provide full consultation privileges, in 
person, by mail, or by wire, regarding 
any investment problem. 


© 


Mail us a list of your securities and let us ex- 
plain how our Personalized Supervisory Service 
will point the way to better investment results. 
The fee is surprisingly moderate. 


© 
YOU INCUR NO OBLIGATION 


SSCA SSSS SSeS SS Ss Sees ses ses ese ss eee Ay, 


FINANCIAL WORLD 
RESEARCH BUREAU 


86 Trinity Place, New York 6, N. Y. 


Please explain (without obligation to 
me) how Continuous Supervision will 
aid me. 

My Objective: 


Income [J Capital Enhancement [J 
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New-Business Brevities 





Glass... 

Pittsburgh Plate Glass Company 
has designed a door check assembly 
that minimizes the pivot space be- 
tween door and frame, thereby mak- 
ing it practically impossible to catch 
one’s fingers in the opening—partic- 
ularly suitable for Herculite all-glass 
doors, although adequate for heavy 
doors of all types used in public en- 
tranceways, the apparatus is called 
the Pittco Safety Door Check Arm 
Assembly. ... Lord Audley, a young 
English peer whose reputation for 
painting on glass has earned his work 
a place in the Corning Museum of 
Glass in upstate New York, is pre- 
paring a series of painted tumblers 
showing members of the Sadler’s 
Wells Ballet Company in costume for 
their best-loved roles—these will be 
available in this country in time for 
the Christmas gift season. . . . Libbey- 
Owens-Ford Glass Company has an- 
nounced a “permanent technical pol- 
icy committee” to keep the company 
out front in the research, development 
and engineering of flat glass—a major 
function of the group will be to stimu- 
late new research projects.... Asa 
public service, the Corning Glass 
Works has made available a new 
color motion picture on the history 
of glass titled Glass and You—a 28- 
minute film, it begins with the fash- 
ioning of glass by prehistoric man and 
covers 750 centuries, including crea- 
tion of the 200-inch Mt. Palomar tele- 
scope mirror (prints may be bor- 
rowed from Association Films). 


Automotive ... 

Chrysler Corporation has devel- 
oped for its 1955 model automobiles a 
safety seat belt based on Civil Aero- 
nautics Administration specifications 
for seat belts in commercial airliners 
—the belt will be sold in sets of three 
for the front seat alone, or in a larger 
set for six occupants (it will be avail- 
able only as dealer-installed optional 
equipment, however)... . An auxil- 
iary accelerator for operation by the 
left foot of the driver of an automatic 
shift car is being marketed by Zenith 
Industries—trade-named the Easy- 


drive, it can be installed within a few 
minutes’ time to permit alternation 
between right and left foot accelera- 
tion while driving. . . . Added to the 
gadgets designed to make the auto 
even more utilitarian than it is al- 
ready, is something called the Auto 
Wonder by National Products Com- 
pany, Inc.—easily mounted under the 
dashboard, it glides out to serve as 
a dinner tray, writing table or a lady’s 
vanity (including large mirror and 
light to illuminate her face). ... 
Timed for spring driving are two 
new models in the 1955 Dodge line 
—one is the Coronet V-8 club sedan, 
the other the Custom Royal Lancer 
four-door sedan; both borrow a styl- 
ing note from previous Lancer hard- 
top models. 


Railroads .. . 

Six years ago Americans had their 
first look at the Talgo, a high-speed 
passenger train some 50 per cent 
lighter than a standard coach and 
which had been placed in operation 
in Spain; last week, following inten- 
sive development and testing for 
American needs, ACF Industries, 


Inc., took the wraps off a new Talgo 
which is to be the forerunner of two 
additional such trains to be completed 





late this year—pictured above is the 
sample low-slung coach which will be 
used by ACF for demonstration pur- 
poses ; the two other units under con- 
struction will be for actual use by the 
Chicago, Rock Island & Pacific and 
the New York, New Haven & Hart- 
ford. ... Passengers aboard the New 
York-bound John Wilkes of the Le- 
high Valley Railroad on May 25 will 
be in for a treat, a full-scale fashion 
show to be presented by Hess Broth- 
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ers of Allentown, Pa.—believed to be 
the first fashion show ever planned 
to take place aboard a railroad, it will 
include designer originals from Eu- 
rope as well as this country. ... In 
connection with the development of 
lightweight trains, Baldwin - Lima - 
Hamilton Corporation last week dem- 
onstrated a diesel locomotive about 
half the weight of a conventional unit 
which it has been licensed to produce 
by Maybach-Mortorenbau Company 
of Germany—also less costly to pro- 
duce, the Maybach diesel power unit 
is capable of speeds up to 120 miles 
per hour. 


Motion Pictures .. . 

While the memory of past seasons 
of hot weather is sufficient to interest 
most persons in air conditioning, a 
new 13-minute color motion picture 
titled The Case of the Hot Weather 
Blues will help to synthesize the ben- 
efits of year ’round air conditioning 
for the home and clarify the types of 
units that can be installed—prepared 
by Worthington Corporation, the film 
is non-commercial in nature and is 
available on loan to community 
groups. . . . Utilization of the motion 
picture film as an avenue of com- 
munication by business and industry 
is growing by leaps and bounds — 
some facts and figures on the audi- 
ence possibilities of industry-spon- 
sored motion pictures are highlighted 
in a 12-page booklet, The Viewing 
Millions, which is available on re- 
quest to Association Films, nation- 
wide distributor of such prints... . 
Latest in General Electric Company’s 
“More Power to America’”’ series is 
a Farm Family American program 
comprised of a 16-mm. color motion 
picture plus program material to aid 
in planning for more efficient dairy 
farm operations—prints of the film 
are offered on a one-time loan basis, 
but a charge is being made for the 
program kits. . . . Continental Can 
Company has stepped up its program 
to increase the sale of canned foods 
by the addition of a Transfilm-pro- 
duced cartoon titled The Grocer and 
the Canny Dragon — food retailers 
and canners are the film’s target. 

—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and enclose a self-addressed 
stamped envelope. Also refer to the date 
of this issue. 











i), 


ae 1 


¢, 
«KY 


| 


> 


e\ 
a SY / Hy 


7 
“Ss i. i 
V@ 


\F 


| 













ee 


RY 





= a 
“py 
= 


Us 


~ 
Ve” 


THE RECORD 
Regular payments in 43 


ti 











of the last 45 years... 








uninterrupted payments in 


the 22 years since 1933 





How 
MARQUETTE 

looks at 

common dividends 


We in the cement industry know that the varying 
cycles of construction volume have direct bear- 
ing on a company’s earning power. At Marquette 
we try to shape our dividend policy to override 
any temporary earnings variation and maintain 
payments at equitable but realistic levels year 
after year. 


We also know that as a cement company 
broadens its markets it brings about greater 
earnings stability. A slack market in one area 


can be offset by a busy market in another. 


At Marquette we have gradually expanded. 
our marketing area to cover 18 states of the mid- 
west, south and southeast. The results have been 


new sales and earnings records in each of the 














last eight years—and a consistent dividend rec- 
ord for many more years than that. 





MARQUETTE Cement 





Operating eight cement producing plants in Illinois, lowa, 
Ohio, Missouri, Tennessee, Mississippi and Georgia. 


Annual capacity 
13,600,000 barrels 


MARQUETTE CEMENT MANUFACTURING CO. + 20 N. WACKER -. CHICAGO 6, ILt, 


Business Background 


Charles Steen, known to millions as Horatio Alger hero, 





rates fame as man who showed prospectors how to cut risk 





EW TECHNIQUE — The 

man who is known to millions 
of Americans today as a modern 
Horatio ALGER, who rose from the 
status of hardtack miner to the owner 
of uranium properties valued at a 
minimum of $60 million, might just as 
well be known as an “unlucky miner” 
as a “lucky” prospector, For CHARLES 
Avucustus STEEN, now one of our 
richest men, was forced by financial 
necessity to sell three claims on 
which uranium later was discovered 
in order to finance his quest for his 
new mine, Mi Vida, which now rates 
as one of the world’s richest pro- 
ducers of the metal. In this mine, 
Steen has introduced mechanism to 
the nth degree. 


Basis of Approach — Steen 
majored in geology in his under- 
graduate days in Texas and 
astounded his learned professors 
when he told them he was, instead 
of hiring out as a consultant, going 
prospecting. To them, it seemed the 
waste of a good technician for a 
gamble of wealth; to Steen it repre- 
sented nothing more than putting his 
knowledge of rocks and _ structures 
to work for profit. In the field of 
mining he departed from practice by 
prospecting for uranium on an oil 
man’s scale: drilling ten dry holes in 
the hope of finding one promising 
strike, and exploring a vast area 
rather than a small area where some 
ore was believed to exist. Instead 
of selling stock to finance his ven- 
tures, he went it alone, and even to 
this day he keeps bankers at con- 
siderable distance from his desk, be- 
cause he fears loans as a potential 
danger to control and he intends to 
keep his property as his own. To this 
end he sold claims on adjoining prop- 
erty rather than go into debt to 
finance his mine. 


For the Future—Once his drill- 
ing showed good signs of uranium; 
he bored more holes on the property 
a... 


By Frank H. McConnell 





to ascertain the approximate size of 
the bed. When he started mining, he 
resisted the usual temptation to fan 
out at random taking ore where he 
could find it; instead, he cut across 
the ore body, pushing as far inward 
as the body extended, then criss-cross 
to the other outer boundary, and so 
on; blocking out great pillars of 
uranium ore which he is reserving for 
future mining when the present min- 
ing work, part exploratory and part 
production, is completed. When the 
CIO sent men to Moab, Utah, the site 
of his rich strike, to organize uranium 
miners, they found faint response at 
Mi Vida’s shaft; the miners there 
were receiving twice the wage CIO 
proposed and had their bunk quarters 
and exceptionally good food provided 
in case they wanted to live near the 
mine. Their admiration of the young 
and boyishly eager Charles Steen may 
account in part for a fact discovered 
by a visiting representative of the 
Atomic Energy Commission. He had 
just left a good mine in which pro- 
duction was one ton per day per man. 
In Steen’s mine, production is 17 
tons per man per day. And the men 
working with him are, like Steen, 
working for the future. They earn 
$10,000 a year upward on an incen- 
tive plan and are not only free to 
prospect for uranium on the side, but 
are encouraged to do so. 


On Speculation — Naturally a 
visiting group of editors and writers 
who visited Moab and later Salt 
Lake, the uranium capital, were look- 
ing for the reason behind Steen’s in- 
vitation and hospitality, for he footed 
the bill. “We just wanted you people 
to know something about uranium 
mining when you write about it,” he 
said. As to what stocks he felt in- 
vestors or speculators might buy into, 
Steen’s advice was definite: ‘Don’t 
buy uranium stocks. If you want to 
get into the field, form a syndicate of 
your own, hire an experienced pros- 
pector, and if he finds uranium you'll 





? 


own it yourselves. 





from near-poverty to $60 million in 
three short years, but as the man who 
introduced oil industry methods to 
remove some of the risk that has been 
the historic lot of the mining pros- 
pector, 





W. R. Grace & Co.—T wo ingre- 
dients essential to business success 
were described at the recent annual 
meeting of stockholders of W. R. 
Grace & Company. They are “growth 
attitude” and “integrity,” so de- 
scribed respectively by President J. 
PETER GRACE and CHartes E. W1.- 
son, formerly with General Electric, 
who presided. Growth, Peter Grace 
said, is both geographic and inherent 
within an industry. Applying this 
formula to the Grace Company he 
noted that “South America has the 
greatest growth potential of any land 
in the world and we are in on the 
ground floor.” As for growth within 
an industry, he said that 40 per cent 
of 1954 sales of the chemical industry 
“were made of products that did not 
exist 18 years ago.” Grace’s newly 
acquired domestic chemical compa- 
nies, now Grace divisions, reported 
the highest sales in their histories in 
1954. For nearly a century a family- 
owned enterprise, Grace now has 
more than 14,000 stockholders. 





Montgomery Ward —A conflict 
of opinion stockholders can decide for 
themselves is presented in the resig- 
nation of SEWELL Avery and the 
election of JoHN Barr to the chair- 
manship of Montgomery Ward & 
Company’s board. Barr, now 47, who 
went with Ward in 1932, the year 
after Avery took hold, was trained by 
Avery and in the latter’s opinion is 
his own fair-haired boy. Avery re- 
gards him as a champion of Avery 
policies. Louts E. Wotrson, Avery’s 
challenger for control, did not appear 
displeased with Barr’s promotion 
(beyond the fact that he was named 
before the new board holds its first 
meeting) and hailed the election as 
an evidence Wolfson had made good 
his threat to oust Avery. However, 
Father Time had a hand there. 


FINANCIAL WORLD 


An interesting | 
person is this young geologist who | 
likes rocks and pioneered new tech- f 
niques in prospecting for pay dirt. We 
surmise that he will be known later f 
in industry, not as the man who went FF 
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how to make every roast perfect! 


For DoMESTIC DRAMA at its most dra- 
matic few scenes can rival an important 
dinner party when the husband carves 
into a well-browned roast—and finds 
it practically raw. 

It can happen in any household... ot 
it could until January 10, 1955. 

On that date Philco announced the 
Philco Electric Roastmeter Range—the 
first range in history that makes it pos- 
sible for any woman to cook a perfect 
roast every time! 


If you have only contemplated roast 
meat from the end of a fork, the extent 
of this miracle in the kitchen may not be 
at once apparent. You may not realize, 
for example, that even experienced 
cooks can never be sure with a roast. 

There are too many variables— 
size of the roast, its shape, density, 
and bone or fat content, to name a few. 


ANOTHER FIRST 


No cook or cookbook can juggle all 
these factors. 

Nor can you tell when the roast is 
done by looking at it, because meat 
cooks from the outside in. The 
only accurate index is its internal 
temperature. , 


A frustrating picture, even for Philco 
engineers who attacked the problem. 

What they wanted was clear enough 
—a system that would measure accurately 
the inside temperature of a roast and trans- 
mit the information up to a dial on the 
control panel where it could be seen without 
opening the oven door. 


It had to be electrical, yet safe for 
use with wet hands . . . the sensing de- 
vice going into the roast could contain 
no mercury, yet must be accurate and 
consistent... and the needle on the 
dial had to register heat yet not to be 


FROM PHI LCO eesearcn 


moved by kitchen temperatures. 


Thus was born the Philco Roastmeter 
Range, and a new era in cooking. 


Now you see the roast cook on the 
control panel. It’s never underdone when 
you want it Rare, or overdone when 
you want Medium. Every roast is 
perfect, every time. 

In its fundamental contribution to 
an important business, this develop- 
ment typifies the integration of 
Research with Application that makes 
Philco a leader in so many industries— 
Television ... Radio... Refrigeration 
.. . Freezers . . . Electric Ranges . . . 
and Air Conditioning. 


And the end is not in sight! 











INVESTORS! 


An Unusual 
and 
Valuable Opportunity 


FREE! 


Here is the opportunity of a 
lifetime to check your securities 
-at a time when holding the right 
stocks is all-important. You can 
have the opinion of a 50-year-old 
company —leader in the invest- 
ment advisory field—without cost 
to you. Getting this check will 
cost you nothing and may save you 
thousands of dollars. 


All that is necessary is to list 
in the Coupon below 7 securities 
you own or are planning to buy. 
You will be told immediately 
whether Babson clients are being 
advised to HOLD these securities 
or SWITCH out of them into 


more favorable situations. 


Isn’t an opinion based on 50 
years’ experience and continuing 
research worth a few minutes 
time and a postage stamp? There 
should be no question of this, so 
mail your list today. We will have 
thousands of requests. Write now 
to get an early reply. No obliga- 
tion. 


- 7 
BABSON’S REPORTS, INC. l 
| Dept. FW-22, Wellesley Hills 82, Mass. | 


| I have listed below 7 stocks which I own ] 
or plan to buy. Please tell me promptly, at 

| no cost or obligation, whether Babson’s clients 
— been advised to HOLD or iene 
them. 
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Random notes on the re- 
tirement of executives— 


past, present and future 


we 1 pgtnespesied is a term which 

no man who has been at the 
top in his field likes to have applied 
to himself. That is why Montgomery 
Ward & Company had so much 
trouble recently — a man stubbornly 
refusing to admit that the rapid rate 
of progress in business might call for 
a younger type of leadership. 

Benjamin F, Fairless emphasized 
the modern approach to this problem 
of industry when he announced at the 
May 2 meeting of stockholders that 
he would retire the next day as chair- 
man and chief executive officer of 
United States Steel Corporation. Re- 
tirement at the age of 65 is compul- 
sory in Big Steel, American Tele- 
phone, most of the electric and gas 
utilities and many leading industrial 
enterprises. And since the. limit is 
arbitrarily set, retirement at 65 im- 
plies no admission of inadequacy. 

Only three years ago Irving S. 
Olds retired and made way for Mr. 
Fairless. In a matter of minutes after 
he gave up his desk at U. S. Steel, 
Mr. Olds was occupying another desk 
in the law offices of White & Case— 
less than two blocks away. 

All of which makes the Street 
wonder about the leadership of Beth- 
lehem Steel Corporation, the second 
largest in the industry. Eugene G. 
Grace, the chairman and supreme 
boss, will be 80 next year. He took 
over the reins from Charles M. 
Schwab long before the latter died in 
1939 at the age of 73. So Mr. Grace 
has been in the driver’s seat during 
a period that has seen six men at the 
top of U. S. Steel. The latest of these 
is 51-year-old Roger M. Blough who, 
if everything goes according to sched- 
ule, should reign over Big Steel 
longer than any of his predecessors 
except the first chairman, Elbert H. 
Gary. 

If there is an heir apparent in the 
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COMMON STOCK DIVIDEND 


81st Consecutive Quarterly Payment 


The Board of Directors of Seaboard 
Finance Co. declared a regular quar- 
terly dividend of 45 cents a share on 
Common Stock payable July 10, 
1955 to stockholders of record June 
23, 1955. 


PREFERRED STOCK DIVIDENDS 


The directors also declared regular 
quarterly dividends of 53 cents a share 
on $2.12 Convertible Preferred Stock, 
$1.4334 on the $5.75 Sinking Fund 
Preferred Stock, and $1.1834 on the 
$4.75 Sinking Fund Preferred Stock. 
All preferred dividends are payable 
July 10, 1955 to stockholders of 
record June 23, 1955. 


A. E. WEIDMAN, 


April 28, 1955 Treasmrer 














| THE FLINTKOTE COMPANY 


NEW YORK 20, 
WY. 





A quarterly dividend of $1.00 per 
share has been declared on the 
$4Cumulative Preferred Stock 
payable June 15, 1955, ta stock- 
holders of record at the close of busi- 
ness June 1, 1955. 

A quarterly dividend of $.60 per 
share has been declared on the 
Common Stock payable June 10, 
1955, to stockholders of record at the 
close of business May 27, 1955. 


CLIFTON W. GREGG, 
Vice-President and Treasurer 


May 4, 1955. 
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Burroughs 


222ND 
CoNSECUTIVE CasH DIVIDEND 
A dividend of twenty-five cents 
($.25) a share has been declared 
upon the stock of BuRRoUGHs 
CorporaTION, payable July 20, 
1955, to shareholders of record at 
the close of business June 24, 
1955. 
SHELDON F. Hatt, 


Vice President and Secretary 


Detroit, Michigan, 
May 5, 1955 
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Bethlehem Steel organization his 
identity is being kept a close secret 
from the financial community. 
Walter S. Gifford had a long tenure 
as president and chief executive of- 
ficer of American Telephone & Tele- 
graph Company. Two years before he 
reached the compulsory retirement 
age of 65 he stepped out of that posi- 
tion on his own suggestion to make 
way for the 47-year-old Leroy A. 
Wilson. That was in 1948 when the 
Bell System was in the early stage of 
a multi-billion-dollar expansion pro- 
gram that would stretch out over a 
long period of years. Mr. Gifford 
stayed on for his two remaining years 


in the newly created post of chairman 
5 of the board, which did not carry with 





it the responsibilities of chief execu- 


© tive officer. 


When Mr. Gifford retired at 65 he 
stepped into the most vital diplomatic 
post in the world—that of Am- 
bassador to Great Britain. Now at 


| the age of 70 he is taking it easy, 


spending most of the winter in Flor- 


| ida but maintaining an office in New 


York’s Cedar Street from which he 
directs several important activities. 
The best laid plans of mice and 


men, etc., applied pointedly to the 
situation that developed in American 
Telephone after Mr. Gifford left. The 
directors had every reason to believe 
that the selection of the capable and 
dynamic Leroy Wilson solved the 
problem of leadership for this 13-bil- 
lion-dollar enterprise for a period of 
18 years. But the fates ruled other- 
wise. The untimely death of Mr. Wil- 
son came only three years and four 
months after he took up the com- 
pany’s reins. 





BOND REDEMPTIONS 





Redemp- 
tion 
Amount Date 


POO OPE err eee CeCe $100,000 June 1 
Fort Street Union Depot—lst 


mortgage 3%s, 1965........... 42,000 June 1 
Merchants National Properties— 

debenture 1958 .....cecccccee. Entire June 1 
Sperry Corporation — debenture 

a: a ere 600,000 June 1 
Associated General Utilities—in- 

corporated bonds & debenture.. Entire June 1 
500 Fifth Avenue Ine.—Ilst mort- 

gage sinking funds 6%s,....... 497 ,000 June 1 
Pittston Co.—5% collateral trust 

TE WUE, BG e voce cecccscsciad 125,000 June 1 
Public Service Electric & Gas— 

debenture bonds 33s, 1972..... 1,000,000 June 1 
Republic Steel Corporation —1st 

mortgage 3s, 1965............. 3,090,000 June 1 
Southwestern Public Service—lst 

mortgage 3.20s, 1979.......... 200,000 June 1 
Wilson & Co.—I1st mortgage 3s, 

SOON  stutouwdsoeddedcedcdcawnen 1,008,000 June 1 





Veteran 


“Work HORSE” 


Sg 


You can predict 
“long and use- 
ful life”’ for any vehicle that has 
CLARK Axles in its specifications. 


CLARK EQUIPMENT COMPANY 
BUCHANAN, MICHIGAN 
Other Plants: Battle Creek, Jackson, Benton Harbor. 


PRODUCTS OF CLARK . . . TRANSMISSIONS + 
TORQUE CONVERTERS + FRONT AND REAR AXLES 
* AXLE HOUSINGS + FARM EQUIPMENT UNITS - 
ELECTRIC STEEL CASTINGS * GEARS AND FORGINGS 
—FORK TRUCKS * TOWING TRACTORS + POWERED 
HAND TRUCKS + ROSS STRADDLE CARRIERS - 
TRACTOR SHOVELS AND EXCAVATOR CRANES 


EQUIPMENT 
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EXTRA: “A Positive Investment Pro- 
gram” for the years 1955-1959. This 6,000 
word study presents a policy for investment 
success used by thousands. Correct procedure 
is illustrated weekly by two Model Accounts 

. One for investors and one for traders. 








WILL THE DOW JONES INDUSTRIALS 
EVER AGAIN SELL BELOW 250? 





2. Comparative strength of 475 Stocks and Industry Groups. 


3. “Profits Through Research” —this 16 page booklet discusses a time tested method 
of analyzing the flow of investors’ dollars from one stock to another. It also 
describes how to recognize the Primary Trend of stock prices. 


$1 Today 
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mye NAME oes 


Send only 4DDRESS ......... 


INVESTORS RESEARCH Co., ( 


This thought provoking question is objectively analyzed and answered in a special 
study recently prepared by our research department. The answer may surprise you and 
may change your investment planning for the future. For example: What effect will 
gradual tightening of money and credit conditions have on investment porfolios? 


CLIP A DOLLAR BILL TO THIS AD FOR YOUR COPIES OF: 


1. Basic Value projections for 200 leading listed stocks ... 
are given. 


specific upside objectives 


All of the above will be included with your copy of this important special study. Act 
now. Write today for Report W-18. 
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Repost) Santa Barbara, Calif. 


SOOO OOO OOOO OO OCe 


OOS FSS SSS SSSSSSSSSSSSHSSESSSSSSSHSSESSESSSSSSSSSSSSSSESS SSH SSHSHSSSSSSS SSS SSO SSO SOSH OOOO S OOOO OS OSOSOOOPOVEOOSS 
POCOCOSOOSS 


hai hh tn hic ic hihi hci bhi A fi hb fbn bb bo ha hb hh hl hihi 





SITET ALAAAALAALAASAAAAAAAAAAAAAAAAAAAAAAAARAERAAEE EEE Lad ddibddoddbdodbdodbdbdbdhddbhborddhrhosrrehn rir rcrrrsrsdadssddddsdhdbdbdodbddsdddhddhddhddododsdorsdarbddbbrrridiid 





MAY 18, 1955 








25 











Investing for Income 
through 
National Income Series 





| | 

! | 

| | 

| | 

| a mutual fund, the primary objec- | 
tive of which is to provide an 

| investment in a diversified group | 

| of bonds, preferred and common 
stocks selected because of their 

| relatively high current yield and | 
reasonable expectance of its con- 

| tinuance with regard to the risk | 

| involved. Prospectus and other | 
information may be obtained 

| from your investment dealer or: : 

| | 


National Securities & 
Research Corporation 
Established 1930 


| 120 Broadway, New York 5, New we 
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THE DAYTON POWER 
AND LIGHT COMPANY 


DAYTON, OHIO 
131st Common Dividend 
The Board of Directors has declared a 
regular quarterly dividend of 50c per 
share on the Common Stock of the 
Company, payable on June 1, 1955 
to stockholders of record at the close 
of business on May 17, 1955. 
GEORGE SELLERS, Secretary 
May 6, 1955 
























SOUTHERN 
NATURAL GAS 
COMPANY 


Birmingham, Alabama 


Common Stock Dividend No. 65 


A dividend of 40 cents 
per share has been declared 
on the Common Stock of 
Southern Natural Gas Com- 
pany, payable June 13, 1955 
to stockholders of record at 
the close of business on 
May 31, 1955. 

H. D. McHENRY, 
Vice President and Secretary. 
Dated: May 7, 1955. 




















MIAMI COPPER COMPANY 


61 BROADWAY, NEW YORK 6, N. Y. 


May 9, 1955. 

A quarterly dividend of fifty (50¢) cents 
per share has been declared, payable June 
28, 1955, to stockholders of record at the 
close of business June 8, 1955. 

An extra dividend of fifty (50¢) cents per 
share has been declared, payable June 28, 
1955, to stockholders of record at the close 
of business June 8, 1955. 


JOHN G. GREENBURGH, 
Treasurer. 
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DIVIDENDS DECLARED 

To receive a dividend, stock must be Pay- Record 
held on the ex-dividend date, normally _ Company able Date 
three days before the record date. Minnesota Power & 

ieee We. cai oan 7- : . 

és {ational Tea ......... ic 6- -16 

adidas a he | eee $30c 7-21 6-21 

Allied Kid .......... :Q40c 5-25 5-20 | Newberry (J. J.)..... Q50c 7-1 6-15 
Allis-Chalmers ........ Q$1 6-30 6-3 | Niagara Mohawk 

Amer. Bakeries wna . me one a po i te 

41% pf......... $1.12% 6 1 5-13 | Norfolk Southern Ry.... x ~ 
American Chicle .. wire 6-10 5-23 | Olin Mathieson Chem...50c 6-15 5-17 

DO Sica da sessotleae E25c 6-10 5-23 | _ Do $4.25 pf......Q$1.06%4 9-1 8-17 
Amer. Metal Ltd........ 50c 6-1 5-20 | Oliver Corp. 

Atlanta Gas Light..... Q30c 6-1 5-20 42% pi. ....... Q$1.12% 7-30 7-15 
Atlas Powder .......... 50c 6-10 5-26 | Parker Pen Cl. A.....Q30c 5-26 5-18 
Automatic Canteen .Q27%c 7-1 6-15 Do Cl. B........... Q30c 5-26 5-18 
Avon Products ....... Q80c 6-1 5-13 | Parkersburg-Aetna ..... 10c 6-1 5-20 
Balt. Gas & Elec....... O$1 7-1 6-15 | Penn-Dixie Cement ..Q25c 6-15 5-24 

Do 4%% pf.....Q$1.12% 7-1 6-15 | Peoples Gas Light & 

Bell Aircraft .......... 50c 6-30 6-15 | _ Coke ............. Q$175 7-15 6-2 
Benguet Cons. Mining..10c 7-30 5-31 | Phelps Dodge .......... 65c 6-10 5-23 
Bower Roller Bearing...50c 6-20 6-7 | Pitney-Bowes ........ Q35e 6-10 5-27 
Bristol-Myers ......... 35c 6-1 «45-16 | Pittsburgh Coke & 

Do 33%4% pf....... Q93%¢ 7-15 7-1 Chem. a eniAbicn dete 25c «6066-1 5-20 
Brown & Bigelow..... Q25c 6-10 5-20 | Radio Corp. (Amer.)..Q25c 7-25 6-17 
Buckeye Pipe Line....Q25c 6-15 5-27 | Rexall Drug ....... Qlayec 7-7 6-23 
Burgess Battery ....... 50c 6-10 6-1 | Rome Cable.......... Q35c 7-1 6-10 
Burroughs Corp. ..... Q25c 7-20 6-24 | St. Joseph Lead ........75¢ 6-10 5-20 
Butte Copper & Zinc....25¢ 6-30 6-10 | St. Louis-San Francisco 
Carey (Philip) Mfg...040c 6-11 6-1 ene 37%4c 66-15 «6-- l 
Cent. Illinois Light....Q55c 6-24 6- 3 | Safeway Stores ...... Oc 7-1 615 
Chicago, Burlington & Sheaffer (W. A.) 

Quincy Railroad ...... oe 6 «7 2 ee wise bib nd 30c 5-26 = 5-16 
Chic. Rock Island & Sicks’ Breweries Ltd..*Q30c 6-30 5-31 

Pacific R.R. ......Q$1.25 6-30 6-14 | Singer Mfg. .......... Q50c 6-14 5-23 
Chrysler Corp. ......... 75c 6-11 5-16 | South Amer. Gold & 

Community Public Serv..25¢ 6-15 5-25 eee 12%c 6-14 5-27 
Cone Mills ..........:.20c 6-1 5-17 | South. Calif. Water.Q1834c 6-1 5-16 
Consolidated Cigar...... 30c 7-1 6-15 | South. Natural Gas...Q40c 6-13 5-31 
Continental Motors ....15c 6-24 6- 3 | Southern Production ..Q25c 7-15 6-20 
Dayton Pwr. & Light.Q50c 6-1 5-17 | Southwestern States 

Distill. Corp- Telephone ......... QO28c 6-1 5-10 

Seaprams ...2..0..; *30c 6-15 5-25 Do $1.32 pf......... Q33c 6-1 5-10 
Dr. Pepper Co........ Ql5e 6-1 5-20 | Stand. Brands 
Eagle-Picher ....... Q37%c 6-10 5-20 | _ $3.50 pf. ......... 87yzc 6-15 6 I 
Electrographic Corp. .Q25¢ 6-1 5-25 | Stand. ii (Ky.)..... — 6-10 5-31 
Empire District Elec....35¢ 6-15 6-1 Do ......... eee ee ee 6-10 5-31 
Federal Pacific Elec.. Q15c 6-15 6-1 | Stand. Oil (N. J. St 25 6-11 5-16 
Fishman (M. H.).....Q15c 6-1 5-16 | Stand. Oil (Ohio)....Q60c 6-10 5-20 
Flintkote Corp. ....... Q60c 6-10 5-27 | Sterling Drug ........ Q6c 6-1 5-18 

Se or: O$l ‘35 ¢. 4 Superior Portland Cem..35c 6-10 5-25 
Food Machinery & Tennessee Gas Trans..Q35c 7-1 6-3 

Chemical 314% pf. QB1 re 6-15 6-1 | Timken Roller Bear.....75¢ 6-10 5-20 
General Foods ...... 075 6- 4 5-13 | Tung-Sol Electric ....Q25¢ 6-2 5-17 
General Tire & Rub.. O50c 5-31 5-20 | United Board & 

Grocery Store Prod....Q20c 6-13 5-20 Carton ............ Q25c 6-10 5-20 
Gulf Mobile & Ohio....50c 6-13 5-24 United Plastic ......! Q60c 6-10 5-18 
Gulf States Utilities...Q35c 6-15 5-19 | Universal Match......Q30c 6-15 6-1 
Hammermill Paper ..... 25c 6-10 5-23 | Universal Pictures 

Hammond Organ ..... Q50c 6-10 5-25 44% pf.. seen Q$1.06%4 6-1 5-16 
Harshaw Chemical ...Q40c 6-10 5-27 Vick Chemical aise ee Q37Y%c 6-3 5-16 
Honolulu Oil .......... 50c 6-10 5-24 | Virginia El. & Pwr....Q40c 6-20 5-31 
Houston Light & Pwr..Q30c 6-10 5-20 Do $5 pf.......... Q$1.25 6-20 5-31 
Iowa Elec. Lt. & Do 4.20% pf....... QO$1.05 6-20 5-31 

OS icateces sal Q31%4c 7-1 6-15 | | Do 4.04% pf....... OS1.01 6-20 5-31 
I-T-E Circuit Breaker oo 6-1 5-19 | Virginia Railway ...Q62%c 6-15 6-1 
Jaeger Machine ........ 6-10 5-25 | Weyerhaeuser Timber. Q63c 6-6 5-16 
Jamaica Water Supply. O50 6-10 5-20 | Whirlpool Corp. ...... QO30c 6-10 5-31 
Kern County Land....Q50c 6-4 5-16 | Wilson Bros. 5% pf..S62%c 6-1 5-20 
Kress (S. H.)........ Q75- 6-1 5-20 | Woodward Iron ....... Q$1 6-10 5-25 
| ere er” 50c 6-15 5-31 . 

Lowenstein (M.) & si Int’ : Accumulation 

Ne sankcas tenes 30c 6-30 6-17 | Intl Railways of Central 
Ludlow Mfg. & Sales..65¢ 6-15 6-1 | America 5% pf......$1.25 5-16 5-9 
Master Electric ...... Q40c 6-10 5-25 Stock 
ee gaat ene eee ri ~~ Barium Steel ........ 2%% 6-10 5-20 
I Se c 66 - : $ 
ne SR Pees S$125 6-30 6-3 wa crete a) seen 4 

iami Copper ....... c 6-28 - MISSIONS 

Do Bred eon ae gon 6-28 : : Continental Mills ; International Products. 
Minnesota Mining & 

Manastactusing 335523 4c 612 5:20: Stee aioe 
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| Dividend Meetings 


are scheduled for dates indicated. 


| To following dividend meetings 








Meetings are frequently moved up a 
day or more or may be postponed. 


May 18: American Airlines; Ameri- 
can-Hawaiian Steamship; American 
Laundry Machine; American Stores; 
Arkansas Louisiana Gas; Basic Refrac- 
tories; Black-Clawson; California Water 
Service; Canadian Celanese; Chese- 
prough Manufacturing; Cleveland-Cliffs 
Iron; Coleman Co.; Conde Nast Publi- 
cations; Connecticut Light & Power; 
Crucible Steel; Dana Corporation; De- 
troit Harvester; Diana Stores; Dom- 
inion Textile; Ero Manufacturing; Fair- 
child Camera & Instrument; Food Ma- 
chinery & Chemical; Gatineau Power; 
Gaylord Container; Glenmore Distiller- 
ies; Great Northern Paper; Great West- 
ern Sugar; Grinnell Corporation; Hart- 


Carter; Hazeltine Corporation; Her- 
cules Cement; Johns-Manville; Kansas 
City Power & Light; Loew’s Inc.; 


Louisiana Land & Exploration; Metro- 
politan Edison; Monterey Oil; Parker 
Appliance; Pennsylvania Salt Manufac- 
turing; Philco Corporation; Plymouth 
Oil; Pullman Inc.; Raybestos-Manhat- 
tan; Reeves Bros.; Rotary Electric Steel; 
St. Joseph Light & Power; South Caro- 
lina Electric & Gas; Sperry Corporation; 
Talcott (James); Texas Power & Light; 
Time Inc.; Tobin Packing; Traux-Traer 
Coal; Union Sugar; United-Carr Fast- 
ener; U. S. Tobacco; Waldorf System; 
Wisconsin Power & Light; Worthing- 
ton Corporation; Young (L. A.) Spring 
& Wire. 


May 19: Allegheny Ludlum Steel; 
Amalgamated Sugar; American Locker; 
American Writing Paper; Ampco Metal; 
Asbestos Corporation; Automatic Can- 
teen of America; Chamberlin Co. of 
Amer.; City Products; Clark Controller; 
Coro Inc.; Detroit Stamping; Diamond 
Alkali; Dynamics Corp.; Eastern Gas & 
Fuel Associates; Emporium Capwell; 
Fansteel Metallurgical; Florida Power; 
Grace (W. R.); Hathaway Bakeries; 
Hewitt-Robins; Higbee Co.; Houdaille 
Hershey; Imperial Tobacco (Canada); 
International Harvester; Joy Manufac- 
turing; Lanston Monotype Machine; 
Lily-Tulip Cup; Mangel Stores; Metal 
Forming; Modine Manufacturing; Mon- 
roe Calculating Machine; Muskogee Co.; 
Reynolds Metals; Riley Stoker; Sherman 
Products; Southern Pacific; Texas Elec- 
tric Service; Underwood Corporation; 
Union Wire Rope; U. S. Foil; U. S. 
Lumber; Universal Products; Visking 


Corporation; West Virginia Pulp & 
Paper. 
May 20: Acme Electric; American 


Phenolic; Anchor Post Products; Ark- 
ansas Fuel Oil; Automatic Voting Ma- 
chine; Bayuk Cigars; Boston & Albany 
Railroad; Bridgeport Brass; Bristol 
Brass; Consumers Public Service; De- 
troit Hillsdale & Southwestern Railroad; 
Dixie Ice Cream; Edgewater Steel; 
General Box; General Contract; General 
Electric; Glidden Co.; Great Lakes Pa- 
per; (Greenfield Tap & Die; Honolulu 
Rapid Transit; Illinois Central R.R.; 
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MOVIE STOCKS 
for Capital Appreciation 


M OVIE stocks are one of the few groups in which Value Line Survey analysts 


still find worthwhile opportunities for capital appreciation. 


Investors able 


to assume the market risk of stocks of B— or C+ quality will find wide appre- 


ciation potentialities over the 3 to 5-year pull. 


Dividend yields go as high as 8%. 


Moreover, despite the wide price gains in the past year, some of these stocks still 


sell below book value. 


The waning novelty of television and the reawakening of public interest in 
motion pictures in response to bigger and better pictures and wide screen processes 
have boosted theater attendance, as forecast in the Value Line Survey two years 


ago. 
capitalization rates. 


Earnings are in a strong uptrend, but the stocks are available at conservative 
The latest edition of Value Line Ratings & Reports presents 


a full-page analysis of each motion picture stock, calls attention to several im- 
pending dividend increases, shows which stocks are currently underpriced and 
which are overpriced according to the Value Line Survey’s objective measurements. 


SPECIAL: You are invited to receive this 64-page issue covering Motion 
Picture, Steel and Finance stocks at no extra charge under this Special 


Introductory Offer. 


In addition, you will receive in the next 4 weeks new 


reports on over 200 major stocks and 14 industries to guide you to safer and 


more profitable investing in 1955. 


This issue analyzes 41 stocks, including: 


Loew’s ABC-Paramount Paramount Pictures Nat’! Theatres 
Nat’l Steel Inland Steel Allegheny-Ludium 20th Century-Fox 
Technicolor CIT Financial Columbia Pictures Eastman Kodak 
Armco Steel Republic Steel Universal Pictures Bethlehem Steel 
Warner Bros. Stanley Warner Youngstown Sh & T. Commercial Credit 
U. S. Steel Wheeling Steel Jones & Laughlin and 18 others 


_ $5 INTRODUCTORY OFFER* 
Includes 4 weekly editions of the Value Lime Survey—with a full-page Rating 


& Report on each of 200 stocks and 14 industries. 


It includes also a new Special 


Situation Recommendation, Supervised Account Report, 2 Fortnightly Commen- 


taries, and 4 Weekly Supplements. 


(Annual subscription $120.) 


BONUS: You will also receive under this Special Offer at no extra charge 
the new 12-page Summary-Index giving the Value Line Survey’s objective measure- 
ments of value—as well as current yields, future price expectancies and advices 


on all 700 stocks under supervision. 


*New subscribers only. 


The Value Line Survey is now used by over 13,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-32 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 EAST 44TH STREET, NEW YORK 17, N. Y. 











Joslyn Manufacturing & Supply; Kansas 
City Southern Railway; Kennecott Cop- 
per; Lehn & Fink Products; Madison 
Gas & Electric; Miller Manufacturing; 
National Supply; Nazareth Cement; 
Niles-Bement-Pond; Ogilvie Flour Mills; 
Porter (H. H.) Co.; Purolator Prod- 


ucts; River Raisin Paper; Rock of Ages; 
Southern California Edison; Tennessee 
Gas Transmission; Texas Utilities; 
United Aircraft Products; Universal 
Leaf Tobacco; Van Norman; Virginia- 
Carolina-Chemical; Wisconsin Hydro- 
Electric; Woodward & Lothrop. 
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Introductory Offer 
(to new buyers on.y) 


303 THREE TREND 


Security Charts 


|| Visualizing 21 months’ marker ac- 
tion and value potentiai background 
|| Of 303 leading stocks, 28 group 
| averages and other special charts. 

















Hi 
| 

| 
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|| Send $1 NOW to Dept. F-518 









| Full gees subscription $25 includes 12 
| Monthly Security Chart Folios, two 500 
Cycli-Graph Folios and Wall Chart 

SECURITIES RESEARCH CORPORATION | 


= 141 Milk Street, 
al Boston 9, Mass. 























SKIL Corporation 


formerly Skilsaw Inc 


5033 Elston Ave., Chicago 30, Ill. 
Manufacturers of Portable 
Electric SKIL Tools 


83rd Consecutive Cash Dividend 








The Board of Directors of 
Skil Corporation on April 26, 
1955, declared a quarterly 
dividend of 30¢ per share on 
the Common Stock, payable 
June 20, 1955, to stockholders 
of record June 6, 1955. 


PORTABLE ‘bo 


Ralph B. Brundrett 


Treasurer 

















“de \ 


Delta Air Lines, Inc. 
now operating as 





CASH DIVIDEND No. 31 


The Board of Directors of 
Delta Air Lines, Inc. has 
declared a quarterly divi- 
dend of 30c per share on 
the capital stock of the 
company, payable June 6 
to stockholders of record 
at the close of business on 
May 18. 
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c Delta Air Lines, Inc. 
General Offices: Atlanta, Ga. 
\ ZF 








CORPORATE EARNINGS 





EARNED PER SHARE 


ON COMMON STOCK: | 1955 1954 
9 Months to March 31 
Amer. Agricultural Chem. $2.57 $3.08 
American Molasses ...... 1.52 1.10 
Cont’! Copper & Steel.... 0.80 0.89 
Int’l Minerals & Chem.... 1.76 1.63 
Keystone Steel & Wire... 3.41 1.96 
Magnarex Co. 5 ..ckescccs. 2.65 2.68 
Motor Products ...:....< D3.83 D1.27 
Procter & Gamble........ 4.66 4.18 
Secinat Wes. <ss66c%5 20% 0.71 1.01 
United Merchants & Mfrs. 2.24 1.28 
6 Months to March 31 
Cunningham Drug ....... 2.08 1.95 
Liquid Carbonic ......... 0.55 0.72 
Mergenthaler Linotype ... 2.44 2.06 
Se 3 Months to March 31 
Abbott Laboratories ..... 0.84 0.73 
ABC Vending ........... 0.21. 0.28 
Air Reduction ........... 0.68 0.48 
Amer. Bank Note........ 0.45 0.20 
American News ......... 0.28 D0.14 
Amer. Radiator & Standard 

erry rere rcere 0.40 0.28 
Amer. Safety Razor...... D0.43 0.18 
American Snuff ....<.;.. 1.15 1.06 
American Tobacco ...... 1.31 1.26 
American Viscose ....... 1.39 0.34 
Amer. Zinc, Lead & Smelt. 0.63 0.25 
Anchor Post Products.... 0.04 0.04 
Associates Investment ... 1.31 1.21 
Atchison, Top. & Santa Fe 2.97 2.25 
Babcock & Wilcox....... 2.23 2A7 
Baldwin-Lima-Hamilton . 0.21 0.28 
Belding Heminway ...... 0.33 0.26 
Bell & Howell. .......... 0.47 0.44 
Bethlehem Steel ......... Sol 273 
nee 0.75 1.01 
Blumenthal (Sidney) D0.54 D0.70 
| ee 0.49 0.44 
Bush Terminal Co........ 0.17 0.23 
Biller BIOs. cdc. 0.15 D0.24 
Clark Equipment ........ 1.53 1.09 
are ee ee 0.62 0.48 
Cluett, Peabody ......... 0.85 0.94 
Colgate-Palmolive ....... 0.40 1.38 
SE Es rxncesaeean's 0.24 0.30 
Congoleum-Nairn ........ 0.68 0.06 
Contmental- Gan... 0.84 0.81 
Continental Steel ........ 1.40 0.63 
Copperweld Steel ........ 1.09 0.43 
Cormaag Ginss ... 6. ccsu55. 0.77 0.43 
Cutler-Hammer ......... 1.74 1.98 
Diamond Match ......... 1.10 0.75 
ee Ee ne 0.79 0.77 
Dome MANES .....-24:5 soe ek: *0.18 *0).20 
Du Mont (Allen B.)..... D0.02 0.20 
du Pont (E. I.) 

GenINGMGUES: <<.o22668.. 2.01 1.56 
Eastern Stainless Steel... 1.08 1.06 
Electric Auto-Lite ....... 2.05 0.25 
Fwans Products: . .s.2c.44: 3.68 0.48 
Fairchild Engine & Air... 0.38 0.50 
Falstaff Brewing ........ 0.25 0.28 
Foster Wheeler .......... 0.50 2.18 
Freeport Sulphur ........ 1.01 0.82 
Pruchaut, Grailer in. 0.85 0.68 
General Cigar ......%.... 0.28 0.17 
Gen. Railway Signal...... 0.62 0.68 
CSCSUEPR “TMP... ns acawsss , a 1.07 
Georgia-Pacific Plywood . 1.26 0.27 
Gotham Hosiery ........ D0.13 =—-D0.41 
Gulf, Mobile & Ohio..... 1.30 133 
Harbison-Walker ........ 1.13 0.77 
Hazel-Atlas Glass ....... 0.32 0.31 
Helme (Geo. W.) ....... 0.43 0.52 
Heyden Chemical ........ 0.24 0.14 
Hoffman Electronics ..... 0.43 0.81 





EARNED PER SHARE 


ON COMMON STOCK: = 1955 


1954 


3 Months to March 31 


re $1.54 $1.33 
gt eee eee *0).43 *0.46 
Int'l Petroleum .......... 0.59 0.40 
Te PE xs undaidssaXcas 3.32 2.63 
Island Creek Coal........ 0.66 0.21 
Jones & Laughlin........ 1.50 0.88 
Oe eee 0.83 0.67 
Lily-Tulip Cup .......... 0.66 0.79 
Louisville & Nashville.... 2.53 2.07 
Master Electric .......... 0.48 0.55 
pe Le ae ere 0.87 1.00 
Midland Steel ....... ae | 0.35 
BEONWONE GA, cvecdssesces 0.11 0.20 
Moore-McCormick Lines. 0.51 0.52 
Munsingwear, Inc. ....... 0.31 0.08 
National Acme ........<. 1.37 1.99 
Nat'l Cash Register...... 0.44 0.38 
National Distillers ....... 0.34 0.29 
En 1.52 0.87 
National Supply ......... 1.41 1.41 
Nat’! Vulcanized Fibre... 0.19 0.09 
POO CD. ove sccucceess 0.17 0.15 
Nopco Chemical ......... 0.67 0.59 
Norfolk & Western....... 1.07 0.54 
Northern Pacific ........ 112 D054 
Norwich Pharmacal ...... 0.41 0.31 
Olin Mathieson Chem..... 0.71 0.69 
Parmelee Transport. ..... 1.17 0.92 
Pennsylvania R. R........ 0.54 D0.45 
Penna, Salt Mfg.......... 0.70 0.61 
Phila. & Reading C.& I... 0.28 D0.66 
Philip Morris ........... 0.55 0.73 
Pittsburgh Plate Glass.... 1.73 0.79 
Pond Creek Pocahontas... 1.25 0.64 
er 0.58 1.92 
eee ee 1.61 1.26 
pO eee 1.25 1.28 
Reynolds (R. J.) Tobacco a1.07 a0.91 
TI, ola auras wine ee 1.02 0.20 
Je. 0.17 0.13 
Ruberoid Co. ........:... 0.44 0.63 
Ruppert (Jacob) ........ D0.20 0.09 
St. Joseph Lead.......... 1.24 0.40 
Savedec Amis... .. cciuce. 0.18 0.13 
en 0.34 0.23 
| ee 1.50 0.61 
Seaboard Air Line R.R... 2.19 2.05 
Shattuck (Frank G.)..... 0.17 0.18 
ee, SP ee 1.04 1.21 
SOE BEM. onc cscdncwes 0.92 0.71 
SOE: ivan kecsdeces 1.34 1.25 
Socony Mobil Oil........ 1.34 1.31 
Southern Pacific ......... 1.58 1.07 
Standard Oil (Calif.).... 1.76 1.83 
Standard Oil (N. J.)..... 2.70 2.44 
Stewart-Warner ......... 0.83 0.60 
Stone & Webster......... 0.45 0.68 
Stromberg-Carlson ...... 1.07 1.13 
Union Bag & Paper...... 1.90 1.64 
Union Oil (Calif.)....... 1.03 1.42 
Union Pacific R. R....... 3.45 2.89 
U. S: Industries. ......... 0.33 0.07 
U. S. Pipe & Foundry.... 2.16 2.09 
A), ch OE fad ksiHanwess 1.63 1.18 
Van Norman Co.......... 0.29 0.26 
Victor Chemical ......... 0.50 0.53 
Wayne Knitting Mills.... 0.58 0.80 
Western Maryland ....... 1.93 1.63 
Westinghouse Electric ... 0.75 1.61 

12 Months to January 31 
City Specialty Stores..... 0.41 0.09 
CO BU. sie ekisces +0.005 +D0.29 
Giabel BIVO6: cic ss cccccccs 2.34 2.35 
PE SA. erirsenis Se sewes 3.15 2.66 
May Dep’t Stores ....... 2.68 2.62 


*Canadian currency. +Reprinted. a—On com- 


bined common. D—Deficit. 
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Earnings Headed Up 





Concluded from page 3 


found in the fact that quotations were 
too high at the end of 1938; they in- 
volved price-earnings multiples of 
over 24 and yields of less than 3% 
per cent. 

From mid-1946 to mid-1949, earn- 
ings on industrial issues rose by 184 
per cent and dividends by 56 per 
cent, yet stock prices dropped almost 
as much during this period as they 
had in 1938-41. Here again the rea- 
son for the divergence can be found 
in the excessive statistical valuations 
prevailing in 1946: a price-earnings 
multiple well above 20 and a yield 
basis of less than 3% per cent. 

Other examples of the same type of 
action could be cited from the more 
remote past. Conceivably we may see 
another in the future, but it is not 
imminent now. Industrial shares still 


| afford yields of well over four per 


cent, and since dividends are on the 
upgrade it will take a substantial fur- 
ther advance in stock prices to drive 


: yields down to 3% or three per cent. 


The price-earnings multiple currently 
prevailing is slightly under 13% even 
if 1954 earnings are used as the crite- 
rion; if, instead, the ratio is based on 
probable 1955 profits, the figure be- 
comes less than 121%. Either way, to- 
day’s valuations are obviously much 
more conservative than those prevail- 
ing in late 1938 or mid-1946. This 
appears to justify the expectatior® of 
further price advances. 


Salt Companies 





Continued from page 11 


Pennsylvania Salt is not comparable 
to International or Leslie Salt from 
an operating standpoint. Pennsalt 
produces some 400 chemicals which 
are largely derived from salt — the 
company’s most important raw mate- 
rial, Apart from salt-derived products 
(which account for nearly two-thirds 
of its volume) Pennsalt is important 
in fluorine-containing chemicals and 
other specialty items, 

Although growth has not been as 
rapid for Pennsylvania Salt as for 
other leading chemical companies, the 
company has improved its potentiali- 
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13 LOW-PRICED STOCKS 
FOR ELECTRONIC GROWTH 


| the fast-growing electronic field, many smaller, less- 
known firms have attractive possibilities. Created by 
scientists with an idea or a product and a little capital, 
the growth potentials, in many cases, are exceptional. We 
recommend that every investor have a stake in this fast- 
expanding field. 


Check These Interesting Stocks 


Included in our survey is a specialist in radar and elec- 
tronic equipment for aircraft; stock at 19. A $16 stock of an 
expanding producer of electronic controls. Leader in mag- 
netic recording and reproducing instruments; stock at 15. 
A specialist in instruments used with guided missiles and 
data-handling devices. An $8 stock of maker of electronic 
test equipment, radar, ‘‘Mighty Mouse’’ rocket and guided 
missiles. A stock at 16 of designer and producer of control 
equipment for the Atomic Energy Commission. 


Send only $1 for your copy of this timely Report. In addition we 
will send you without extra charge the next 4 issues of the weekly 
United Reports, covering Stocks, Bonds, Business Outlook, Commodi- 
ties, and Washington Developments. (This offer open to new readers only). 


ae FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 -—— 
BY AIRMAIL $1.25 [| 


FW-60 

INGHEG SnceGauccccucaadaes REC EU ICE ELEC EP ECCT TOO OC EES 

SHG eee weeceeus Abnedeeadesewegeacdecastadaaaudseeas 

CCE CE CECT Ce CCC TEE CCT CCE ECE 
UNITED BUSINESS SERVICE 

210 NEWBURY ST. BOSTON 16, MASS. 





Serving more business men and investors than any other advisory service. 




































































PHELPS DODGE PHILADELPHIA ELECTRIC 
CORPORATION COMPANY 
The Board of Directors has de- CE hd Notice 

clared a second-quarter dividend 
of Sixty-five Cents (65¢) per Dividends of 45 cents a share on 
. . the COMMON STOCK, and 25 
share on the capital stock of this | prnntingtnayee coger ge Boe Py 
Corporation, payable June 10, | DEND PREFERENCE COM- 
MON STOCK, have been declared 
1955 to stockholders of record acon nt 30, rh 
May 23, 1955. holders of record at the close of 
business on June 2, 1955. Checks 

M. W. URQUHART, will be mailed. e wanen 
Treasurer. ” iii 
May 4, 1955 









































CONTINENTAL 
Cc THE FEDERAL MACHINE 


CAN COMPANY, Inc. AND WELDER COMPANY 
A regular quarterly dividend of ninety- DIVIDEND NOTICE 
three and three-quarter cents ($.93%4) The Board of Directors has declared a 
per share on the $3.75 cumulative pre- dividend of 10¢ a share on the Common 
ferred stock of this Company has been Stock, payable June 30, 1955, to stockholders 


declared payable July 1, 1955, to stock- 
holders of record at the close of busi- 
ness June 15, 1955. 


LOREN R. DODSON, Secretary. 


of record on May 31, 1955. 
May 9, 1955. J. H. SHINN, Secretary. 
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HEY WOOD- 


/WAKEFIELD 


a AD 


EST. 1826 





DIVIDEND NOTICE 


The Board of Directors of Heywood- 
Wakefield Company on May 9, 1955 has 
declared the following dividends: 
SERIES B PREFERRED STOCK 
The regular quarterly dividend of 31 cents 
per share, payable June 1, 1955 to stock- 
holders of record May 13, 1955. 
COMMON STOCK 
A quarterly dividend of 75 cents per share, 
payable June 10, 1955 to stockholders of 
record May 20, 1955. 
Henry C. Perry 
Secretary and Treasurer 





RADIO CORPORATION 
OF AMERICA 


Dividend Notice 


The following dividends have been 
declared by the Board of Directors: 


First Preferred Stock 


87142 cents per share on the First 
Preferred Stock, for the period July 
1, 1955 to September 30, 1955, pay- 
able October 1, 1955, to stock- 
holders of record at the close of 
business September 12, 1955. 


Common Stock 


A quarterly dividend of 25 cents per 
share on the Common Stock, pay- 
able July 25, 1955, to stockholders 
of record at the close of business 
June 17, 1955. 


ERNEST B. GORIN, 
Vice President and Treasurer 











New York, N. Y., May 6, 1955 


F UNIVERSAL ——— 


MATCH 
CORPORATION 


The Board of Directors at its meeting held 
May 9, 1955, declared a regular quarterly 
dividend of 30 cents per share on the $12.50 
par value stock of the company, payable June 
15, 1955, to stockholders of record June 1, 
1955. 








TEXAS GULF SULPHUR COMPANY 


The Board of Directors has declared a divi- 
dend of 50 cents per share on the 10,020,000 
shares of the Company’s capital stock out- 
standing and entitled to receive dividends, 
payable June 15, 1955, to stockholders of 
record at the close of business May 26,1955. 


E. F. VANDERSTUCKEN, JR., 


LEONARD V. FINDER, Secretary aisles 
































FINANCIA 
WORLD 


The Easy, Money-Saving Way to 
Become a Better Judge 


Of Stock Values 
Vv 


SUBSCRIBE FOR FINANCIAL WORLD 














(a) FINANCIAL WORLD, 52 weekly issues. Keeps investors 
informed on factors that ultimately determine security 
VALUES and PRICES. Helps in selecting sound stocks 
to EARN MORE and PAY MORE and GROW MORE. 


(b) “INDEPENDENT APPRAISALS,” 12 monthly pocket 
guides. Contains condensed REPORTS and quality 
RATINGS on 1,970 stocks, so the alert investor can 
make wiser decisions about buying and selling stocks. 


(c) PERSONAL ADVICE by mail in answer to questions 
regarding securities subscriber may be in doubt about. 


(d) FREE $5 Annual “STOCK FACTOGRAPH” Manual, com- 
ing 1955 Revised Edition, when published—invaluable 
aid in judging relative merits of nearly 1,900 stocks. 


WHAT YOU GET 
FOR ONLY 
$20 A YEAR 





FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


(May 18) 


1 

For enclosed $20 (check or M.O.) please enter my one-year order 

for FINANCIAL WORLD's 4-Part Investment Service including com- ' 

ing 1955-Revised $5 "STOCK FACTOGRAPH" MANUAL when ready. i 

(or, send $11 for 6 months’ subscription with FACTOGRAPH MANUAL) 1 
! 


(1) Check here if subscription is NEW. (1 Check here if RENEWAL. 
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ties by converting its basic chemical | 
products (such as chlorine and caustic } 
soda) into insecticides, metal clean- } 
ers, laundry detergents etc. which 
have a higher sales value than the 
materials from which they are made. 
Pennsalt is also carrying on a sizable 
expansion program and has made 
some important recent acquisitions, 
notably Gilron Products (metal-proc- 
essing chemicals), I. P. Thomas (fer- 
tilizer, sulphuric acid, phosphoric 
acid), and Index Chemical — a pro- 
ducer of intermediates for agricultural 
chemicals, animal feed supplements, 
solvents, and other products. 

Reflecting their favorable long term 
records, yields from all three issues 
are modest. International Salt, a 
dividend-payer since 1915, and Penn- 
sylvania Salt whose uninterrupted 
payments since 1863 are matched by 
only one other manufacturing concern 
on the New York mart, qualify as 
investment-grade holdings. Leslie Salt 
is rated a businessman’s risk. 






Oil Well Drilling 





Continued from page 13 


for new wells. Halliburton also pro- 
vides oil well services, setting the 
pace in technological advances. Its re- 
sults therefore are likely to be more 
in accord with secular industry 
growth and the trend to deeper wells, 
which taken in combination provide a 
leverage factor. 

Dresser Industries, which derives 
about 75 per cent of its sales from the 
oil and gas industries, ascribed its 
gain to a high level of industry ac- 
tivity in developing new reserves and 
in increasing and modernizing re- 
fining and processing facilities. Dres- 
ser has now merged with Lane- 
Wells, a former competitor in certain 
lines, which also had a successful year 
in 1954, The two companies combined 
have total assets in excess of $110 
million and working capital exceeding 
$54 million compared with National 
Supply’s $133 million assets and $74 
million working capital. 

Another merger about to be con- 
sumated if directors and stockholders 
approve is that of Borg-Warner and 
Byron Jackson which will be made on 
the basis of four shares of the former 





for five of the. latter. Byron Jackson 
FINANCIAL WORLD 
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1-T-E CIRCUIT BREAKER CO. 


PHILADELPHIA 


PREFERRED DIVIDEND 


The Board of Directors today de- 
clared the regular quarterly divi- 
dend of 57% cents per share on the 
4.60% preferred stock of the Com- 
pany, payable July 15, 1955 to 
shareholders of record at the close 
of business July 1, 1955. 


COMMON DIVIDEND 


The Directors also declared a quar- 
terly dividend of 15 cents per share 
on the outstanding common stock 
of the Company, payable June 1, 
1955 to shareholders of record at 
the close of business May 19, 1955. 


E. |. ATLEE, JR. 
Treasurer 





May 9, 1955 































LION OIL / "= 


COMPANY 


A regular quarterly ¥ 
dividend of 50¢ per share 
has been declared on the 
Capital Stock of this Company, pay- 
able June 15, 1955, to stockholders of 
record May 31, 1955. The stock transfer 
books will remain open. 

E. W. ATKINSON, Treasurer 
May 10, 1955. 












will then become merely another 
division of Borg-Warner, a leading 
manufacturer of automotive, aircraft 
and agricultural implement parts plus 
household appliances, with total 1954 
sales of $380.3 million. 

Representing the best-quality stock 
in the list, Halliburton affords only 
a low yield from its current $2 annual 
dividend but since it paid out only 
about 40 per cent of earnings to stock- 
holders last year an increase is easily 
conceivable. Industry leaders National 
Supply and Dresser are suitable only 
for businessmen’s portfolios, and are 
interesting for their growth prospects 
rather than for income stability. 


Dividend News 


Simonds Saw & Steel: Declared 70 
cents payable June 15 to stock of record 
May 20. Paid 60 cents March 15 last. 

Federated Department Stores: In- 
creased the quarterly rate to 75 cents 
from 62% cents. Dividend will be paid 
July 30 to stock of record July 8. 

Copperweld Steel: Voted 40 cents pay- 
able June 10 to stock of record May 25. 
Paid 30 cents March 10 last. 

Hooker Electrochemical: Paying 25 
cent quarterly May 31 to stock of record 
May 16. Company paid quarterly of 20 
cents February 24, the initial cash pay- 
ment after the stock had been split 








This announcement is not to be construed as an offer to sell or as a solicitation of an offer to buy the securities 
herein mentioned. The offering of these shares is made only by the Prospectus. 





460,644 Shares 


Braniff Airways, Incorporated 


Common Stock 


$2.50 Par Value 


Transferable Subscription Warrants evidencing rights to subscribe for these 
shares of Common Stock have been issued by the Company to holders of 
its Common Stock. Such Warrants expire at 3:30 P.M. Eastern Daylight 
Saving Time on May 26, 1955, as more fully set forth in the Prospectus. 


Subscription Price to Warrant Holders 
$12.50 per Share 


Copies of the Prospectus may be obtained from the undersigned only 
im states in which the undersigned is qualified to act as a dealer in 
securities and in which the Prospectus may legally be distributed. 


F. EBERSTADT & Co. ING. 


Mav 13, 1955 














Contracts, negotiated by the undersigned, have been entered into for the purchase of these Notes by certain 
institutions. The Notes are not offered for sale, and this announcement appears as a matter of record only. 


$15,000,000* 


Braniff Airways, Incorporated 
44%4% Sinking Fund Notes due April 1, 1970 


*Of this amount, $6,000,000 will be sold by the Company not later than 
September 30, 1956 and an additional $5,000,000 not later than April 1, 1957. 
Allor part of the remaining $4,000,000 may be sold on or before October 1, 1957. 


F. EBERSTADT & Co. INC. 


May 13, 1955 














3-for-1 November, 1954. 


STANDARD OIL COMPANY 


CINCORPORATED IN NEW JERSEY) 


The Board of Directors 
has declared a 


Cash Dividend on the capital stock of 
$1.25 per share on May 5, 
1955. This dividend is pay- 
able on June 11, 1955, to 
stockholders of record at 
the close of business on May 
16, 1955. 

30 Rockefeller Plaza, New York 20,N. Y. 















DE SOTO 
CHRYSLER 


PLYMOUTH 
DODGE 


YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 








DIVIDEND ON 
COMMON STOCK 


The Directors of Chrysler Corporation 
have declared a dividend of seventy- 
five cents ($.75) per share on the 
outstanding common stock, payable 
June 11, 1955 to stockholders 
of record at the close of business 
May 16, 1955. 


NICHOLAS KELLEY, Jr., 
Secretary 







































REAL ESTATE 





NEW JERSEY 





SHANGRI-LA 
in Sussex County 


2 acres, 300’ from main road, yet utterly secluded. 
Ranch-type on wooded ledge. Living room 23 x 17. 
Cathedral ceiling, pine paneled, cork fir, fireplace. 
Picture window, spacious flagstone terrace and 
garden to 2-acre lake and wooded hill. Picture 
window in combination science kitchen and dining 
room faces rolling fields to Delaware River and 
Pocono Mts. 2 large bedrooms and attached maid’s 
room. Oil, air-conditioned. Artesian and shallow 
wells. Basement garage. Tool sheds. Complete 
tools, including Tiger Tractor. Outdoor fireplace. 
Guest cottage 2 rooms and screened flagstone ter- 
race, including shower, all fully furnished. Price 
$27,500. Will rent, option of purchase. 


Box #670, c/o Financial World 
86 Trinity Place, N. Y. City—6 





NEW YORK 





DELAWARE COUNTY 
200 partly wooded acres, distinctive modern 
Colonial home, 4 bedrooms, living room 
30x18. Servants’ quarters. Large barn, 


stables. To settle estate, $30,000 or best 
offer. 


Mang & Bowne Agency, Inc. 
Sidney, N. Y. Phone 4261 





JAMAICA ESTATES PROPER 


For discriminating buyer, exceptionally beautiful 
English Tudor on huge well landscaped plot 80x211. 
Complete brick and fieldstone outside, slate roof, 
9 rooms; living room 24x18, 314 baths, wood- 
burning fireplaces in living room and dining room. 
True center hall, 4 bedrooms, master bedroom, an 
apartment in itself. Year around large glass en- 
closed porch, open sundeck, finished recreation 
room, oversized 2-car garage. All extras, $60,000. 
By appt. only. 
Box No. 671, c/o Financial World 
86 Trinity Place, N.Y.C.-6 





BEAUTIFUL COUNTRY 
ESTATE ON KEUKA LAKE 


Penn Yan, Yates County, N. Y. 


Exceptional lake-front estate with matchless 
view. Three acres, 600’ lake frontage, boathouse, 
dock. Ten-room, year around Colonial house 
with 5 bedrooms and 5 baths. Spacious and com- 
fortable, with fine oak and chestnut woodwork. 
Billiard room and bar in basement. All modern 
utilities. 4-car garage with game room above. 
Landscaped and fenced. Golf course nearby, 3 
miles from Penn Yan, N. Y. Price $48,000. 
Write for brochure. 


W. BRUCE FAIRCHILD 
Lincoln Rochester Trust Company 
Geneva, N. Y. 





VIRGINIA 





A Home of Luxury 
IN VIRGINIA 


Tn classic style—tall white columns, pink brick, 
ivy-green shutters and slate roof—may be ac- 
quired for your year-around enjoyment at a 
price well below replacement cost of the home 
alone, in a mellowed setting with big trees, box 
hedges, green lawn overlooking its own 235 
acres and one of Virginia’s most desirable neigh- 
borhoods in the heart of the Piedmont Country. 
Taxes are low! Write for illustrated brochure— 


STEVENS & COMPANY 
Land and Estate Brokers 


Monticello Hotel Building 
Charlottesville, Virginia 
Dial 2-6104 








Financial Summary 


—t— READ 


INDEX OF 
PRODUCTION 


Federal Reserve Board 


for 
1945 1946 1947 1948 1949 1950 





Cees 


1 100 ul 
1951 192 ) FMAM J J AS ON OD 





Trade Indicators ne aS a 
TElsctvic Catodt CWE) ons cv innsd ceccsncs 9697 9,699 9,586 8,438 
c.. ae e yr 705,848 730,137 +720,000 647,954 
§Steel Operating Rate (% of Capacity)....... 95.6 96.6 96.7 1003 
§Steel Production Index (1947-49 =100)...... 143.6 145.1 145.3 105.2 

pace 1955 . 1954 

Apr. 20 Apr. 27 May 4 May 5 
{Commercial Loans ...... { Federal Reserve $22,530 $22,545 $22,607 $22,145 
{Total Brokers’ Loans....; Bank Members 3,841 3,768 3,830 2,870 
{Demand Deposits ....... | 94 Cities 56,611 56,969 55,981 54,047 


{Brokers’ Loans (New York City)... 


000,000 omitted. §As of the following week. 





A ea seek 2,100 2,088 2,069 1,510 


jEstimated. 


Market Statistics—New York Stock Exchange 




















i . - Le am - 1955 : 
} en ga sais May 4 May 5 May 6 May 9 May 10 High Low 
30 Industrials .. 422.54 423.39 423.84 424.32 423.80 430.64 388.20 
20 Railroads ... 158.40 159.42 160.83 160.20 158.85 161.54 137.84 
15 Utilities .... 64.56 64.68 64.70 64.62 64.42 65.52 61.76 
65 Stocks ...... 158.51 159.03 159.54 159.42 158.84 161.24 144.35 
as 1955 
Details of Stock Trading: May 4 May 5 May 6 May 9 May 10 
Shares Traded (000 omitted)........ 2,220 2,270 2,250 2,090 2,150 
See AUN. SPS aS Shas wes nc ddins 1,197 1,168 1,176 1,218 1,220 
Number of Advances .. ...3...0.2000 500 597 600 472 295 
Number of Deckines............00.0. 422 324 316 498 685 
Namber Unchatged. .............60550 275 247 260 248 240 
EN Gk Sha kk sek d ony cesses 32 49 58 70 34 
Pie eR WU coi od scm ceesvdeses 42 13 18 16 37 
Bond Trading: ; 
Dow-Jones 40-Bond Average........ 99.79 99.80 99.84 99.88 99.85 
Bond Sales (000 omitted)............ $3,390 $3,370 $4,280 $4,330 $3,350 
fom 1955 \ 1955 —_—. 
*+Price-Earnings Ratios: Apr.6 Apr. 13 Apr. 20 Apr. 27 May 4 High Low 
50 Industrials ...... 13.67 13.48 13.71 13.66 13.47 13.71 12.83 
20 Railroads ........ 11.59 11.44 11.74 11.62 11.45 11.74 10.44 
20 Utittes ...5+000 16.25 16.48 16.50 16.32 16.31 16.51 15.68 
*+Common Stock Yields: 
50 Industrials ...... 4.18% 4.13% 4.06% 408% 4.12% 4.38% 406% 
20 Railroads ....... 4.79 4.64 4.52 4.57 4.63 5.18 4.52 
20 Weltses: :..o5:525 2 4.60 4.53 4.54 4.57 4.59 4.65 4.49 
OO PStOCKS” 22s bosses 4.26 4.20 4.14 4.16 4.20 4.44 4.14 
*Average Bond Yields: 
BP: cdceeet cee 2.965 2.989 2.992 2.986 3.002 3.002 2.879 
| EE er 3.211 3.238 3.242 3.251 3.263 3.263 3.151 
_EY (SGI cre terran 3.499 3.516 3,526 3.519 3.522 3.526 3.471 


*Standard & Poor’s Corporation. {For latest figures see page 17. 


The Most Active Stocks—Week Ended May 10, 1955 


Shares 7——-—Closing ———_, Net 

Traded May 3 May 10 Change 
Benguet Consolidated Mining............... 437,700 1 1% + ¥% 
American Broadcasting-Paramount Theatres 109,400 2814 30 +13 
Radic CarQOratih © ow nic. csc cdsdendcecnssce 105,400 427% 4834 +5% 
i rT errr 100,000 743% 79 +45% 
Ce PORES koi vise dncconiesecnammnsed 98,100 31% 32 + % 
CeO SINS isi Scena dncedonnenmanies 95,600 61 61% + % 
Chirydler Corporations «30.6 eccccccecsssesces 94,000 795% 78 —1% 
eer CE otis ka wncndccuvasictdien 91,200 40% 4134 +1Y 
Loew's; Tucermernted so vk cscacdsisccenepescs 83,600 20% 205% + % 
Merritt-Chapman & Scott.............e000d% 76,900 2334 2414 + % 
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Inly STEEL can do so many jobs so well 


>" 





Picneer Zephyr. Remember 1934 when the Burlington Zephyr 
made its famous Denver to Chicago run? It maintained an 
average speed of 77.61 mph, an unprecedented feat at the time. 
This train is still in service after 20 years, and it has rolled 
up an awesome 2.8 million mile record. The Stainless Steel 
exterior is still as bright and gleaming as the day it was built. 


Sleep Of The Innocent. No one can sleep 
vith the warm, untroubled peacefulness of a 
baby. To an insomniac, a deep sleep is the 
greatest luxury on earth. And mark this: the 
softest thing you can sleep on is steel. USS 
Premier Spring Wire is specially made for a 
good night’s rest, and you’ll find it in the most 
‘amous brands of mattresses. 
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Thirty-one Thousand Tons Of Steel A Quarter Ton Of Glass must be supported 
went into the framework of this Pruden- by the sash in this convent-school. The sash is 
tial Life Insurance Company building double glazed with stained glass on one side, 
in Chicago. Every pound of steel in the clear glass on the other. Because of the great 
600-foot skeleton was fabricated and weight, and the high winds in the area, the 
erected by United States Steel. authorities chose steel windows because they 


are so strong. For many years, United States 
SEE THE UNITED STATES STEEL HOUR— Steel has furnished special rolled steel window 
presented every other week on TV. sections for manufacturers all over the country. 


a. UNITED STATES STEEL 


For further information on any product mentioned in this advertisement, write United States Steel, 525 William Penn Place, Pittsburgh 30, Pa. 


WERICAN BRIDGE . . AMERICAN STEEL & WIRE and CYCLONE FENCE . . COLUMBIA-GENEVA STEEL . . CONSOLIDATED WESTERN STEEL . . GERRARD STEEL STRAPPING . . NATIONAL TUBE 
‘L WELL SUPPLY . . TENNESSEE COAL & IRON . . UNITED STATES STEEL PRODUCTS . . UNITED STATES STEEL SUPPLY . . Divisions of UNITED STATES STEEL CORPORATION, PITTSBURGH 


UNITED STATES STEEL HOMES, INC. * UNION SUPPLY COMPANY + UNITED STATES STEEL EXPORT COMPANY ° UNIVERSAL ATLAS CEMENT COMPANY 5-874 





TWO WINNING TEAMS | 
JOIN FORCES.... 


Two companies, each a leader in its own 
field, have now combined to form one 
organization that will benefit from the 
individual strength of each. 


MID-CONTINENT PETROLEUM 
CORPORATION, refiners and marketers 
of D-X —the only Lubricating Gasoline 
— and D-X Motor Oils, joins SUNRAY 

OIL CORPORATION, 
engaged in exploration, 
producing and refining 
of crude oil and its 
products. The merged 
corporation, SUNRAY 
MID-CONTINENT OIL 


COMPANY, becomes a fully integrated 
organization with complete facilities to 
handle oil from its discovery in the field to 
the distribution of high quality products to 
D-X service stations, bulk plants, distribu- 
tors and industrial accounts. 


This winning combination — with a con- 
stant endeavor to be Ahead of the Parade 
— will bring new efficiency, economy, and 
aggressiveness to the Company. It will 
afford better supply, products, and service 
to its thousands of D-X station, dealer, 
and distributor customers throughout the 
middle west and mid-south. 


W atch SUNRAY MID-CONTINENT Grow! 


D-X is the brand name of quality products manufactured 
by D-X Sunray Oil Company, a wholly-owned subsidiary. 


SUNRAY MID-CONTINENT OIL COMPANY 


GENERAL OFFICES ® SUNRAY BUILDING * TULSA, OKLAHOMA 











